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Eicaywyn

ApkeTéG marketing KauTTAvieg atreuBuvovTal o€ Tuxaia ETTIAEYUEVOUG TTEAATEG, TUXVA
ONMIOUPYWVTAG TEPACTIO KOOTOG KAl PN avauevouevn atmrokpion. EmimmAéov, TEToIOU
€id0OUG KAUTTAVIEG €XOUV TNV TAON va €VOXAOUV adIKAIOAOYNTA TOUG TTEAATEG Kal va
K@vouv AlyoTepo mBavr) TN BETIKA avTattokpIon 0 HEANOVTIKEG EVEPYEIEG.

O1 erayyeApatieg Tou marketing TTpocTTaBouv va dIaxeIpPIoTOUV TN YETAKIVNON TWV
TTEAATWV O QVTOYWVIOTEG. H peyAdAn TTAEIOVOTATA ETTIKEVTPWVETAI OTAV TTPOCORKN
VEWV TTEAATWV Kal X1 TN dIaTpnon Twv UPIoTAUEVWY. ANG 0€ éva OIKOVOUIKO
mePIBAANOV OTTOU N AvaTITUEN €ival apyr], Ta TTPOYPAUMATA dIaTRPNoNS TTEAATWY
QTTOKTOUV peYOaAUTEPN onuacia. MapoAa autd, o1 mIXEIPACEIS aywvifovTal yia va
OIaXEIPIOTOUV TA TTPOYPANMATA dIATIPNONG TWV TTEAATWY ETTEION:

- ATTOTUYXAVOUV VO CUMPWVAOOUV O€ £€vaV KOIVO OpO VIO TIG OTTWAEIEG TWV
TTEAATWV.

H ammwAeia Twv TeAaTwy gival éva dUoKoAo BEua yia eTayyeApaTieg Tou marketing.
IMOAU ouxva &€ @aiveTal va CUPQWVOUV YIa TO TTOTE KAl JE TTOI0 pPUBWO YiveTal QUTA N
atmmwAela Kal Trola gival n d1adikaoia TTPOCdIoPICUOU TWV TTEAATWY TTOU PTTOPE va
xa0ouv(churners). MNa Tapddeiyua, o XPNUOTOTTIOTWTIKEG ETAIPEIEG XAPAKTNPI(OUV

w¢ @Bopa Ta £ENG:

e pgiwon NG dpacTnEIOTNTAG
® Lgiwon Tou JECOU OPOU UTTOAOITTWV
e giwon Tou apIBUOU TwV AoYyapIaCHWY.

H dlo@wvia OYeTIKA pE TOV TIPAYUATIKO OpIoud KaBIoTG OUOKOAO IO TOUg
eTmayyeApaTiec  va  dnuioupyrioouv  diadikaoieg Tou  Ba  peTpicouv  Kal  Ba
QVTIMETWTTIOOUV TO TTPOPRANUA.

- Agv £€Xouv TNV IKAVOTNTA VO OTOXEUOUV HE KATAAANAEG TTPOCPOPES.

O evToTOPOG TWV TTEAATWYV TTOU gival TTIBavO va xabouv gival povo To TTPWTo Brua.
MeTtd atmd auTd, cival atrapaitnTo va aglotroinBei KAaTAAANAO TTPOCWTTIKG Kal KavaAia
yld va TACOUV O€ QUTOUG TOUG TTEAATEG OI OXETIKEG TTPOOPOPES. AUTHA n dladikaaoia
givar 1Id1aitepa Kpioiun, 8107 o1 AdBOG TTPOCPOPES UTTOPEI VA TTPOKAAECOUV OTTWAEIEG,
TO OKPIBWGS avTiOETO ATTOTEAECHA ATTO AUTO TTOU TTPETTEI VA ETTITEUXOEI.



NMpoomaBoUv va diarnprioouv OAoug Toug TeAdTeg, OX1I pOvVo TOug
KeEPSOPOPOUG.

Otav mpokeital yia 1 diaripnon TeAaTwy, ol emmayyeAuariec Tou marketing
QvTINETWTTICOUV OAOUG TOug TTEAATEG 104¢Ia. Aiyol opyaviouoi éxouv peBodoAoyieg
ATTOTINNONG - OTTWG KEPOOPOPIa TWV TTEAATWYV, TO TTPOPIA KIVOUVOU TOU TTEAATN ) TNV
agia Toug 01O XPOVO - WOTE VA KATNYOPIOTTOIOUV TOUG TTEAGTES YE BdAon Tnv agia Toug.
AuTé oOnuaivel OTI T TIPoypduuaTa  dIATAPENONG TIpooEeyyifovral Tuxaia, ME
ATTOTEAECUA va dATTAVWVTAI TTOAUTIHOI TTOPOI yIa TN dIATAPNON ACUU@OPWYV TTEAATWV.
OT1av évag 1TeAdTnG dev €ival EVTEAWG AVWVUMOG, HIO ETAIPEIQ PTTOPEI VA OTEIAE
Aueca TTPOOPOPEG 0 autov. MNa TTapddelyua, O TTPOCPOPES TWV TTPOIOVTWY N
UTTNPECIWV MIA ETAIPEIOG PTTOPEI va ATTOOTAAOUV PHEOW email 1 e To TTapadoaiaKko
TAOXUOPOMEIO. ZUXVA, Ol €TAIPEIEC TNAETTIKOIVWVIWY dla@niCouv TIG UTTNPECIEG TOUG
Méow SMS, @wvnTIKWV KAAoEwV 1 Kal GAAwv dlaUAwv eTTIKoIVwviag. MNa va givai
QUTEG Ol EKOTPOTEIEG ATTOTEAECUATIKEG Ba TTPETTEI VA ATTEUBUVOVTAI O€ EKEIVOUG TTOU
EXOUV TN JEYAAUTEPN TTIBAVOTNTA VA AVTATTOKPIBOUV BETIKA TT.X. va ayopdoouv €va
TPoIdV | va eTMOKEPOOUV pia 10TooeAida. Mia cwoTd oToxeupévn ekoTpaTeEia Ba
atroPEPEl JeyaAuTepn atrodoon Tng emévouong (ROI) atrd pia pe eAAEITT oTOXEUON.
To akéun onuavtikOTEPO €ival TTwG e Ba evoxAnoel 6ooug dev evdlaEéPovTal
TTPAyUaTiK yia TNV TTPOCPoPd.

H akpific otdxeuon Twv evepyeiwv marketing ptropei va odnynoel duvntikd o€
MeyaAuTepn atrdédoon Tng emévduong (ROI). Ta ouvABn poviéAa atrokpiong Trou
XPNoIJoTrolouvTal, GTOXEUOUV OTnV ETTEUEN UWNANG akpiBeiag TTPORAEWNS yia Tnv
mMOavoeTNTA Va TTPpayuaToTroinBouv ayopés e BAon Eva deiyua TTEAATWY, OTO OTTOIO
TAOTIKA €XEI OTOAEN pIa evEPYEIA. 1A va dIAXWPICTEI N ETTITITWON TNG EVEPYEIAG AUTAG
amdé GAAa egpeBiopata kKal auBopunTeEG ayopEG TTOU TTPOKUTITOUV, Ba TTPETTEl va
UTTOAOYIOTEI N aAAQyr O€ QUTEG TIG TTIBAVOTNTEG, JETA KAl TNV ETTIOPACN TNG EVEPYEIAG.

O utroAoyIouog autig TNG TTIPORAEWNG gival yvwoTog we Uplift Modeling.
1.1 OpIouOGg

Uplift modelling 3 aAAiwg incremental modelling, true lift modelling 3 net modelling
gival éva JovTEAO TTOU TTPORAETTEI AUECQ TNV ETTIOPACN YIOG EVEPYEIAG, TT.X marketing
EVEPYEIOG OTNV €midpacn piag ouddag atopwy. MNpodkerral yia pia TeXVIK €£6puéng
0cdopévwy  TTOU  €QOpUOleTal  PE  ETTITUXIO OTOV  OIKOVOUIKO TOMEA, OTIG
TNAETTIKOIVWVIEG KOl OTO dApeco marketing yia augnon Twv TTwAnoceswv (up-sell),
cross-sell TEXVIKEG, KaBWG Kal TNV a1TéKTNOoN Kal d1aTAPNON TTEAATWV.

O 6pog Uplift emivoriBnke oto TTAQiCIO0 TWV GUECWYV £Qappoywyv marketing, 61TO0U TA
TTPORAAPATA TTOU AVTIUETWTTICOVTAI £ival APKETA TTAPOUOIA JE TIG KAIVIKEG OOKIMEG: JIa
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ekoTpareia Taifel To poAo TNG Bepatreiag. Mia ekoTpaTeia UTTOPEI va €XEI ApPVNTIKA
emidpaon oToug TTEAATEG, OKOPO TTEPICCOTEPO WTTOPEI va Toug wblnoel oTo va
EYKATOAEIYoOUV TNV eTaIpEia Kal PTTOPEi va BewpnBei avadAoyn TwV TTAPEVEPYEILV HIa
1aTpIkng Bepatreiag. [Radcliffe & Surry, 1999]. Omrwg 10 TTEPIYPAPEI KAl €vag aTTd
TOUG €UTTVEUOTEG TNG Bewpiag Tou Uplift Modelling:

“Uplift is the Difference Between Purchase Probability With and Without
Treatment. ” - [Radcliffe, 2007]

1.2 MpoiocTopia

H mpwtn gu@avion g Uplift povrehotroinong cival oTig epyacieg Tou Radcliffe kai
Surry [Radcliffe & Surry, 1999]. O Victor Lo dnuocicuoe e1Tiong yia 10 8€ua autd oT1o
apbpo Tou “The True Lift Model” [Lo, 2002]. O Radcliffe xpnoiyotoince ouddeg
eAéyxou (control groups) oOTIG oTToieg deV eQapUOLETal Kapia TTapEPPacn Kal ouadeg
oToxou (target groups) oTIG OTTOIEC EQAPUOTE TN dIOPNUICTIKN TTaPEUBAcn, NE OTOXO
TNV TPOPAewn Tou Uplift [Radcliffe, 2007b]. O idiog TTapéxel TTioNg MIa TTOAU XPAOIKN
evoTnNTa ouxvWwyv gpwtioewv (FAQ) otnv 1oTooeAida Tou'. Mapopoleg TTPOTEYYioEIg
€xouv TrpayuartoTroinBei kal otnv eatopikeupévn 1aTpikn [Cai et al, 2009].

Ta Uplift povréAa eival pia €dIk TePITTTWON TNG TTaAAIOTEPNG  OIOPOPIKAG
TTPOBAEYNnGS. Ze avtiBeon pe TN dlo@opik TPORAsewn, n Uplift povredotroinon
avoAapBdver €vav evepyd Trapdyovra kal Xpnolyotroiei 1o uplift wg PeETPIKA
BeATiOTOTTOINONG.

1.3 NMapadeiypa

H Uplift povteAotroinon &ev ptropei va yvwpilel Tnv aAAayr TNG CUPTTEPIPOPAS YIa
KGBe Atouo, OXI TTEPICCOTEPO ATTO OTI £vVA KAVOVIKO POVTENO UTTOPED va TO ETTITUXEL.
AN\G utropei va Tnv TTPoBAEWel. AuTO emmiTuyxAveTal e TNV €€€Taan OUO OuGdwv
avlpwTTWy, €vag €K TWV OTTOIWV ATAV QVTIKEIUEVO TNG OPACNG EUTTOPIOG KAl N GAAN
TWV OTToIWV OV NTAV (ONAdA EAEYXOU). AKPIBWG OTTWG gival TTPOTUTTO YIa TN HETPNON
TNG Tdong au&nong MIOG €KOTPATEIOG KOITACOVTAG TN OUVOAIKN S1a@opd oTnV TIUA
ayopdag METALU TNG OuAdAG AVTIMETWTTICOVTAI KAl YIa KATA Ta AAAa 1Ic0dUvaua opada
eAéyxou , avaTaon PovTéAa TTpocopoiwong Tn d1a@opd OTn CUUTTEPIPOPA WETALU
Twv U0 auTwyv opddwy , BpiokovTtag poTia oTnv TTapaliayi.

O TmapakdTw TTiVaKaG aTTEIKOVICEl TIG AETTTOUEPEIEG MIO KAPTTAVIOS OTTEIKOVICOVTAG TOV
apIBUO ATTAVTACEWY Kal TO TEAIKO TTOO0OTO ATTAVTACEWY TNG KAUTTAVIOG.

' http://scientificmarketer.com/2007/09/uplift-modelling-faq.html



Group ApiBuéc | AmravTtioelg MooooTté
TTEAATWV ATTAVTACEWV

Treated (éxe1 dexrei  Ttnv | 1.000.000 100.000 10%

EVEPYEIQ)

Control (0ev €xer dexrtei Tnv | 1.000.000 80.000 8%

EVEPYEIQ)

2UUTTEPACHATIKA OTTO TA OTTOTEAEOUATA TOU Trivaka TTpokUTITEl OTI N Marketing
EVEPYEIQ ATTEDWOE:

e Uplift Tou TTooOOTOU aTTAVTARCEWYV KATA 2%
e >¢ apiBud: 20.000 incremental atravTioeig

1.4 Aiapopég Uplift pe Ta Tmapadooiakd poOvTEAA
atTéKpIoNG

H Uplift povteAotroinon &ev ptropei va yvwpilel Tnv aAAayr TNG CUPTTEPIPOPAS YIa
KABe dtopo, TTEPIOOOTEPO ATTO OTI €va OTTOIOBATTOTE KAVOVIKO POVTEAO TTPORAEWNS
(Tr.Xx. Movtéha TaAivopounong). MTtropei Opwg va povTeAOTTOINCEI KAAUTEPA TNV
QUENTIKA CUPTTEPIPOPA O€ pia opada atéuwy TTou Ba dexTei pia TTapéupacn (TT.x.
Mia TpowOnTIKA evépyela) o oxéon PE Mo opgada TTou dev Ba Tn dexBei. Autd
ETTITUYXAVETAI PE TNV €EETACTN OUO OUAdWY avOPWTTWY, Hia €K TWV OTToIWV AauBAvel
TNV otoia evépyela (target) kal n GAAn Oxi (control). Ta TTapadooiakd POVTEAQ
aTTOKPIONG £x0UV BeATIOTOTTOINBEI WOTE va avalnTouv GToua TToU Ba avTaTToKpIBoUy,
aoxeta ard Tnv idla TNV TPpowdNnTIKA evépyela (natural responders) Kal w¢ €K TOUTOU
Oev givar 1Id1aiTepa atrodoTIKG. ATTo Tnv AAAn, Ta Uplift yovtéAa £xouv BeATIOTOTTOINOEI
yla va Bpiokouv Ta dtopa TTou Ba avTatrokpiBouv eCaiTiog TNG €VEPYEIAG, ME
ATTOTEAEOUA TA XPMAMATA TTOU {OOEUOVTAl YIO QUTH va a@opouv auToug Kal POVO.
BeATIwWvouv TNV ATTOTEAEOUATIKOTNTA TWV EVEPYEIWV TTOU OTOXEUOUV AUECA TOV
TTEAATN VW HEIWVOUV Tn OUCOPECKEIA TWV TTEAATWY TTOU OEV OKOTTEUOUV VO
QVTATTOKPIBOUV 1 TToU evoxAouvTal atmd TIC OUVEXEIC TTapENPACEIS, OTTWG WTTOPEI
OUXVQA VO OUMPBEI 0 JEYAAEG KAUTTAVIEG XPNUATOTTIOTWTIKWY IOPUUATWY KAl ETAIPEIWV
TNAETTIKOIVWVIAG.



Ta Tapadooiokd POVvTEAA aTTOKPIONG O&v  POVTEAOTTOIOUV TNV  oAAayr OTn
OUUTTEPIPOPA, OAAG T CUMTTEPIPOPA KATTOIOU TTOU €XEl DEXTEI MIa eKOTPATEIA. ATTO
TNV dAAn, e Ta Uplift povréAa civar duvatd va povreAotroindei n aAAay otn
OUNTTEPIPOPA TWV aTOuWV: TTéoa Ba {odéwel éva AToho, TTOCO TBavo gival va QUyEl
KATT.

To Uplift yiag Marketing evépyeiag ouvnBwg opieTal wg n dla@opd TToU TTPOKUTITEI
atro TNV avTaTrékpion JETagU Tou treated group kai evog Tuxaiou control group.

e To treated group TrepIAapBdvel OAa ekeiva Ta ATOPa TTOU OEXTNKAV HIA
ouykekpiuévn Marketing evépyela.

e To Tuxaio control group TrepIAauBavel OAOUG ekeivoug TTOU gaipéBnKav atro
TNV TTapattavw Marketing evépyzela.

Mapadeiyparta TETOIO €ival:

o [1po-eYKPIUEVEG TTIOTWTIKEG KAPTEG
e 50% £KTTTWON 0€ KATAOTAPA AIQVIKAG MIO OUYKEKPIPEVN PEPA

Tuxaio yKpOUTT onuaivel WG Ta ATOPA TTOU AVAKOUV O€ QuTd £XOUV avTioTolXa
XOPOKTNPIOTIKA PE EKEIVA TTOU aviikouv OTo treated group. H povn diagopd gival TTwg
10 treated group €Aafe TNV evépyela evw TO control group Oxl.

Eival ToAU onuavTtiké yia pia etaipeia va opioel Ta Test kar Control ykpoutr owoTd,
WOTE VA JUTTOPEI va atropovwoel Tnv emidpaon NG Marketing evépyeiag kal va
agloAoynoel TNV atToTEAECHATIKOTATA TNG.

MaBnuatikd, éva povréAo atmmokpiong TTPOPRAETTEl WG €EAC TNV TTIBaAvOTNTA ayopds
META aTTo pia evépyela.
P (purchase | treatment)

Ta Uplift povtéAa atrd v GAAN TpoBAETTOUV WG EEAG:
P (purchase | treatment) — P (purchase | no treatment)

onAadn 1N dlo@opd ueTAU TNG TTBAVOTNTAG AYOPAG META aTTO PIa OUYKEKPIYEVN
EVEPYEIQ KAl EKEIVNG XWPIG va €xel TTponynBei katola. [Radcliffe, 2007]

Ta mTapadooiakd povtéAa atrékpiong ouvABwg BacifovTal o€ pia oudda TTEAATWV
TTou €xouv nodn uttoBANnBei ot pia evépyela Kal TTPooTTabouv va XTioouv €va
TTPOYVWOTIKO PovTéAO TTou Ba dlaxwpioel auToug TTou Ba avTaTTOKPIBOUV E EKEIVOUG
TTou 8¢ Ba TO KAvouv, PEOW TNG XPNONG TEXVIKWYV HOVTEAOTTOINONG TTPORAEWNC.
2uvNBwg auTég eival Ta dEvTpa ammégaong f N avaAuon TaAivépdunong.



AvTiBeta, Ta Uplift povtéAa xpnoiyotroiouv 1600 10 control 6oo kai To treated group
yla va OnuIOUpPYNooUV €va TTPOYVWOTIKO POVTEAO TTOU €0TIACEl OTNV QuEavOopevn
avramékpion. lNa va KAtavooOuhe auUTO To €idOC POVTEAOU TTPOTEIVETAI MIA
BepeAludn KaTATUNONn Twv TEAATWY O aKOAoUBeG opadeg, OTwg Ba doupe
TTOPAKATW.

2UVOAIKA, TTPOKEITAI yIa MIO UWPnAoU EeTTITTEOOU TEXVIKA MOVTEAOTTOINONG YIa TNV
TautoTroinon moavwy TreAatwyv péow marketing kai evepyeiwv diatnEnNoINOTNTAG.
XpnolyoTroleital ammd PHEYAAEG ETAIPEIES yIa TN AW KOAUTEPWY KOl OTTOOOTIKOTEPWV
ATTOPACEWV.

1.5 ROI - Return on Investment

‘Eva pétpo  amoédoong  TTOU  XPNOIMOTIOIEITal  yia TV agloAdynon g
QATTOTEAEOUATIKOTNTAG MIOG ETTEVOUONG ) VA CUYKPIVEI TNV ATTOTEAECUATIKOTNTA €VOG
apIBUOU BIOPOPETIKWY £TTEVOUCEWV. Me 10 ROI petpdral n moodTnTa TG ATTOdOCNG
TNG €TTEVOUONG O€ OXEON ME TO KOOTOG TNG. Na Tov utToAOYIONO Tou, TO OPeAOS (i
EMOTPOPN) TNG €MEVOUONG XWpPIZeTal ammd TO KOOTOG TnG E£TTévOUONG Kal TO
ATTOTEAEO A EKPPACETAI WG TTOOOO0TO | avaloyia.

O TUTTOG UTTOAOYIOUOU Tou ROI:

{Gain from Investment - Cost of Investment)

ROl=
Cost of Investment

2TOV TTapaTTdvw TUTTO, TO KEPDOG atrd €IrevOUOEIG avapEéPETal OTA £€000a TTOU
TIPOEPXOVTal ATTO TNV TTWANCN TTOU agopd Tnv £TTévdoucon. Emeidn n ammdédoon Tng
emévduong UTToAoyileTal wg TTO000TO, UTTOPEI EUKOAO va OUYKpIOEi e atroddoelg
AAAWV €TTEVOUCEWY, ETTITPETTOVTAG OTOV EPEUVNTA TIG ATTAPAITNTEG OUYKPIOEIG.

MNa dueoeg evépyeleg TTpowONONG, N €TTAP TTPAYHATOTTIOIEITAI HEOW EVOG AUECOU
KavaAiou. Or1 meAdteg Tou eival MBavOoTEPO va avTatTokpiBouv 1 va Xabouv
BpiokovTal oTn 0TOXEUON Kal 01 dSNUOPINECTEPEG AUCEIG HovTEAOTTOINONG €ival :

e To AoyioTIKO HOVTEAO: Anuioupyndnke yia va evroTTidel TIG TACEIS TWV
TTEAATWV OXETIKA PE TNV ATTOKTNON €VOG TTPOIOVTOG ) TNV EVEPYOTTOINCN MIOG
uTTNPETIAG.



e To povtélo emifiwong: Anuioupyndnke yia va evroTricel To TTOCO TTIBAVO
gival va xaBei évag TeAATNG.

Tic TreEPIOOOTEPEG QOPES, auTa Xapaktnpilovralr ws Response Models (uovTtéAa
atrokpiong). QoTO00, Ta HOVTEAQ AUTA KAVOUV HIa PEYAAN uTtdBeon: Pia eKOTPaTEIQ
aueoou marketing Ba €TMITUXElI TO PEYIOTO TTOOOOTO ATTOKPIONG OTAV OTOXEUBEI £va
YKPOUTT a1Td TOUG KaAUTEPOUG TTEAATES. 'Eva povtélo ammokpiong (Response Model)
atré uévo Tou dev TTPOKEITAI VA TTEI OTOV EPEUVNTA TTOI0I TTEAATEG €ival TTIBAVOTEPO VA
OupdBdAouv oTn oTadIaK AvTatTOKPIon TNG eKOTPATEIag. ATTaiTeiTal Eva eVAAAOKTIKO
OTATIOTIKO YOVTEAO, PE OTOXO TOUG TTEAATEG TWV OTTOIWV OI TACEIG TNG ATTOKPIoNG va
eTnpeadovTal dPAUATIKA aTTd TRV idIa TNV EVEPYEIQ.

O1rwg @aivetal oTo TTAPOKATW YPAPNUa,

*/ don't know it's the time for shopping around *| hate your products and services
| don't know | paid too much for what | got «/ find a product or service much better than yours
5.0 °/don'tknowthereisa L&R deal | want something new
% 10 XX ..Now,I knew it! X ...Huh, | don’t care!
o
'_
.
=
230 | love your products and services */ am thinking but | am not sure if worth to leave
o «| find your products and services are the best */ am looking for a deal to renew my service
</ don't bother to change +| am tempting on an offer from other brand
2.0
x i .Hey, trust me! ...Aha, You read my mind!
Low | 1.0 2.0 3.0 4.0 5.0 6.0
Low Churn If Not Treated High

2xhua 1, MNnyn: Ryan Zhao, Improve Marketing Campaign ROl using Uplift, 2012

O¢&Noupe va dwaooupe TTpocoxr oToug Savables, ekeivoug TOug KATAVOAWTEG TTou Ba
ayopdcouv Povo €av AdBouv pia TTpoc@opd. lMati va emevOUCoUUE XprHaTa OTO
marketing yla ekeivoug TTOU TTPOKEITAI VO AyopAoouV £T01 KI GAAIWG, o0& OO0UG OE
BéAouv va AdBouv TNV TTPocPopd Jag ) o€ ekeivoug TTou de Ba Tnv egeTdoouy;

H pévn opdda 1Tou ptropei va mITUXEI AUSNTIKA a1TOKPIOo €ival ol Savables.

Ta Uplift povréAa TTapéxouv pia TexVIKA BaBuoAdynong Tou PTropei va dlaxwpioel
TOUG TTEAATEG OTIC OUADEG TTOU TTEPIYPAPOVTAI TTAPATTAVW. Ta TTAPAdOCIaKA JOVTEAQ
ouxva otoxeuouv Toug Sure Things kaBwg dev gival oe BE€on va Toug dlakpivouv
atré Toug Savables.
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1.6 ZKOTTOG TNG epyaciag

H mmapouca SITTAWMAOTIKA £pyacia EpXETAl VO PEAETNOEI KAl va avadeigel Eva atrd Ta
TAéOV oUyxpova HOVTEAQ TTPORBAEWEWV. Z€ MIa OTIYU TTOU O KOOHOG TWwV
ETTIXEIPNOEWV QVTIUETWTTIEI KABNUEPIVG TNV TTPOKANCN yia Tn YEYaAUTEPn OuVaTH
ehayioTotroinon Tou TrpouTtoAoyIouoU marketing evepyeiwy, Ta Uplift povréAa
atmmoTeAouv €va TTOAU 1o0XUpd epyalcio. lMapd Ttnv amoédoon Toug, Oev E£XOUV
U100eTNOEi akOua OTO ETTITTEDO TTOU TOUG AVAAOYEI.

2KOTTOG TNG £PYOOiag €ival TTPWTIOTWGS va avadeigel TNV I0TOPIa KAl TNV TTETUXNMEVN
EQAPUOYI TOUG KOl TO TTWG MTTOPOUV VO €XOUV agia ATTO ETTIXEIPNMATIKA OKOTTIA.
ATToTEAEl OUVOAIKA TO €QOATAPIO VIO TTEPAITEPW €VAOXOANCN ME Ta HOVTEAQ
TTPORAEWEWV Kal TN dUVANN TTOU TTPOCPEPOUV OE EPEUVNTEG KAl ETTAYYEAUATIEG TOUG
marketing.
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Y1opabpo

2.1. Epappoyég Twv Uplift povTéAwy

H mpooéyyion Ttou Uplift Modeling atrookotrei otn dlaTApPNON Twv TTEAATWY,
TTPOPBAETTOVTAG TTOIOI TTEAATEG TTAPOUCIACOUV TN WEYAAUTEPN TTIBAVOTNTA ATTWAEING
KAl OTN OUVEXEIQ OTOXEUOUV EKEIVOUG TTOU DIATPEXOUV UWPNAS KivOuvo O OTT0iog gival
emiong uwnAig agiag pe katolia dpaoTnpioTnTa dlaTAPNoNng. AuoTuXWwG, AUTEG Ol
TPOOTIABEIEG DIATAPNONG CAPKETA OUXVA OTTOTUYXAVOUV, TTPOKOAWVTAG MAAICTA
MEYaAUTeEPn @Bopd aTrd €keivnp 1Tou ABeAav va diacwoouv. Ta Uplift povréAa
MTTOpOUV va Xpnoigotroinbouv yia Tov eVIOTONO TwV ATOUWV TTOU PTTOpoUV va
owblouv ammd pia kKaptravia diatApnong TreAatwy. Edw pdAiota trapartnpeital pia
TPITTAN ViKN, VYIOTi pelwveTal T0 TTooooTd TPIBAS (augdvovTag €10l TO TTOOOOTO
d1aTAPNONG), HEIWVETAI O OYKOG OTOXEUONG (ETTOMEVWG EE0IKOVOUOUVTAI XPAMOTA) KAl
TAUTOXPOVA PEIWVETAI N DUCAPEOKEI ATTO TOUG TTEAATEG.

O1 GAAeG peyAAeg eTTITUXiEG OnuEIwWvVovVTal oTov Touéa Tou cross-sell kai up-sell,
IB1QITEPA TWV XPNMATOOIKOVOUIKWY TTPOIOVTWYV UWNANG aiag. & autdv Tov TOoPEQ, Ol
TIUEG ayopdg e€ival ouyxvd XAPnAEG Kal N OUVOAIKN aQugnTikh E€Tmmidpacn Twv
eEKOTPaTEIWV €TTiIONG MIKPA. H Xprion evog uplift poviéAou emmTPETTEl TN OPAPATIKNA
MEiwon Tou GyKou OTOXEUONG, BIATNPWVTAG TOV APIOUO TTWANCEWV. Z€ OPICUEVEG
TTEPITITWOEIG, O APIOUOG TwV TTWARCEWY AUEAVETAI OTNV TTPAYUATIKOTNTA, TTAPA TN
MIKpOTEPN OTOXEUON.

MNa va eKTEAEOTEN PIO TTPAYUATIKA ETTITUXNMEVN EKOTPATEIQ TTPETTEI VA €iaoTe O€ B€0N
va eTMAEEOUPE TOUG TTEAATEG TTOU Ba ayopdoouv AOGyw Tng E€Tmidpaong Tng
ekoTpareiag, dnNAadn ekeivoug TTou gival MOavo va ayopdoouv av oToxeuBouv Kal
gival atriBavo va ayopdoouv d1a@opeTIKd. Mapduoia TTpoBAfuaTa TTPOKUTITOUV OTNV
lIaTPIKA), OTTOU  OpIohévol  acBeveic  PTTOPEl  va  AvOKAUWOUV  XWpPiG  oTnv
TTPAYMATIKOTNTA VO akoAouBouv Bepartreia Kal OpIoUEVOI JITTOPET va QVTIMETWTTIOOUV
QPVNTIKEG TTAPEVEPYEIEG AOYW TNG BepaTreiag, TTEPICOOTEPEG KAl ATTO TNV idia TNV
aoBéveia. Ta Uplift ypovréAa TTapExouv Tn Auon kai o€ auTd 1o TTPORANUA.

H 1Tpoo€yyion xpnoiPoTrolEi U0 eEXWPIOTA OET eKTTAiIdEUONG: TO target (A treatment)
group Kkai 1o control. Ta avTikeiyeva 010 oUVoAo dedouévwy TTou Ba uttoAnBoUV o€
Katrola dpdon, OTTWG JIa 1aTPIKA Bepatreia i yia ekoTparteia marketing. To Control
Group TrepIéxel avTikeipeva TTou dev €xouv uTtaxBei otn dpdacon Kal XPNOIKEUEl WG
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TTAQICI0 €VTOG TOU OTToioU UTTOPEI va agloAoynBei n eTTidpact| TnG evépyelag. AvTi Tng
MovTeAoTToinOoNG Baoel mOavoTATwy, Ta Uplift povTéAa eTTixeipouv va diapopPuwaoouv
N dla@opd peTagu NG TaENG MOAvVOTATWY Twv 2 yKPouTtr. Me autd Tov TPOTTO, N
emppon TNG dpdong utropei va povredotroinBei kal n pEBodog eivar oe BEon va
TTPOPBAEWEI TNV TTPAYMATIKI) atToAaPr] ammd Tn OTOXEUON OCUYKEKPIMEVWY ATOUWV.
Méxpr onuepa, Ta Uplift poviéAa €xouv €@APUOOTEI PE ETTITUXIA OE KAPTTAVIEG
ETTIXEIPAOEWV.

2.2 latpikn - Uplift povTéAa o€ KAIVIKEG DOKIUEG

Me 1 xpnion evog Uplift poviéAou artmodeixBnke wg eivalr duvatd va eTmAeyouv
aoBeveic TTou Ba wEeAnBoUv aTTd pia BepaTreia. AKOUN Kal av N cUVOAIKA BepaTreia
Oev gival eTTWQPENAG, 1 €XEl uYPNAOTEPN TTIBAVOTNTA yIA EUQAVION TTOPEVEPYEIWY, N
xpnon evog Uplift povréAou ptropei va eTIAECEl Jia OpGda aoBeVwV yia TOUG OTTOIOUG
n Bepatreia Ba gival EMTUXNAG, 1 Ba £xEl AVTIOTOIXA XAUNAR OCUXVOTNTA TTAPEVEPYEIWV.
H xprion Uplift povTéAwv e@apudoTNKE yia Tn JOVTEAOTTOINGN OEBOUEVWYV OXETIKA UE
N JeTapooxeuon Muehou Twv OoTwy [Pintilie, 2006]. H apxikf HEAETN TTEPIYPAPNKE
atmé Tov Couban [2002] pe Ta dedopEva va KAAUTITOUV Toug acBeveic TTou éAaBav
OUO TUTTOUG HUEAOU TWV OO0TWV:

e H pia epitTrTwon gival atrd ToV TTUEAIKO 00TO.
e Kal n GAAn a1t TO TTEPIPEPIKS aipa, MIa VEQ TTPOCEYYIOT.

H mpwTtn opdda atrotéleoe 1o Test Group evw n deutepn 10 Control Group.

YTrapyxouv Povo Tpeig JETABANTEG Tuxalotroinong. H Tiuf otdxou emAEXONKE va givai
N eM@Avion TnNG Xpéviag véoou pooxeuuartog €vavtl Tou gevioty (GVHD). H pn
ehoavion eivar n emTtuxAs €kBaon. Ommwg onueiwverar amd tov Couban, n
METAUOOXEUON TOU TTEPIPEPIKOU QIPATOG Eival YEVIKA N TTPOTIMWHMEVN BEpaTTeia, Je TNV
eAayioToTTOIiNON TWV TTAPEVEPYEIWV va gival 1IB1aiTepa emBOupnTA. To Uplift gaiveTai
OTO ZXNUA 2. X€ YEVIKEG YPAMMPEG, N BepaTtreia e BAon KUTTOPA TOU TTEPIPEPIKOU
aigatog €xel TTOAU uwnAOTEPN ouxvoTnTa €u@Aviong Tng Xpoviag GVHD evw 10
TT0000TO emmiTUYXiag gival TTepitrou 10% xapnAoTepo. QoTdéoo, aglotroiwvTag Ta Uplift
MOVTEAQ yIa TRV €TTIAOYR TWV a0BEVWV yia Tn BepaTreia TTou BAciCETal OTO TTEPIPEPIKO
aipa, auth pTTopei va epappooTei oe oxXedoOv 10 70% TOU TTANBUCUOU ETTITUYXAVOVTOG
2% xaunAoétepn eppavion GVHD oe oxéon pe TNV ogdda eAEyxou.
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double model (score): area = 3.996
double model (prob.): area = 5.083
semisupervised: area = 3.84

cumulative incremental gain in success rate [% total]

I extra treatm/control attr.: area = 2.408| ~_ "\
----- single model class transf.: area = 4.395
_ 1 L 1 1
105 20 40 60 80 100

percent treated

2xnua 2, Nnyn: Maciej Jaskowski & Szymon Jaroszewicz, Uplift Modeling for Clinical Trial Data

2.3 TnAemikoivwvieg - To Trapdadelypa Tng Telenor

Mia PEAETN TTEPITITWONG YIA VA KOTAVONOOUV KAAUTEPA TTWG O OPYAVIOUOI UTTOPOUV
va xpnoipotroiotv Ta Uplift povtéAa yia va BeATiwoouv Tig €mdOCEIS TOUG gival Ta
Tpoypduuata dlaTHPNONG TTEAQTWY TwV ETAIPIWY TNAETIKOIVWVIWY. H Telenor
atroteAei TNV €Bdoun HeEYOAUTEPN €TaIpEia KIVATAG TNAEQWVIOG OTOV KOOHO Kal
O100€Tel  KIVATEG KAl OTOOEPEG  YPOUMEG, EUPUCWVIKEG UTTNPECIEG UTTNPECIES
TNAedpaoNG.

2€ MO ayopd YEUATN OTTO QVTOYWVIOTEG PE UTTNPECIEG XANNAOU KOoTouGg, N Telenor
gival kupiapyxog traiktng TNG NopRnyiag oTIg TNAETTIKOIVWViEC PE PEPiIdIO ayopds Avw
ToUu 50% KaI geupeia KAAUWN BIKTUOU. IMNa TV KATATTOAEUNOTN OTPATNYIKWY ATTOKTNONG
TEAATWV ME BAon TIGC XaunAég TIMES, n Telenor dleUpuve Ta TTPOYPAPUATA TWV
TTEAATEIOKWY OXE0EWV, dIiVOVTAG HEYOAUTEPN EUPAC OTAV EUTTNEETNON TTEAQTWYV KAl
TIG UTTNPETIEG TTPOOTIOEPEVNG agiag. MapdaAAnAa, emmikevTpwOnKe otn diaTAPNON TWV
TTEAQTWV.
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O1 eTIXEIPAOEIG OTIG WPIPEG AYOPES ME TITWTIKEG TTIECEIG OTIG TIUEG piXVouv TO BAPOG
oTnVv aTTwAEgIa Kal oxedIGlouv TTPOYPAUMATA YIa va dIaTnPrioouV Kal va eupadivouv
TIG UTTApYoUOoEG oxEoelS. H Telenor de dlagépel.

QoT1600, yia va KOTA@EPEl TTPAYMOTIKA va ETTIKEVIPWOEI OTIC dpaoTnPIOTNTEG
dlatipnong TeEAATWY, TIPOOAPUOCE OAAd  TA OXETIKA TIPOYPAMMOTA  OTOUG
TTOAUTINOTEPOUG €€ auTwyv. Mia eupeia TToIKIAIQ HETPAOEWYV - OTTWG TO TTAKETO, O OYKOG
KANOEWV Kal 0 €TITTAEOV aPIBUOG TTPOIGVTWY - BonBouv TNV ETAIPEIA VA EKXWPNOEI
agia yia Tov TeAGTN. H xprion Uplift povtéAwv peiwoe tn ducapéokeia katd 1,8%. H
opdda Analytics agloTroiei gupeia TTOIKINIQ XAPOKTNPIOTIKWY TTEAATWY OTTd  TA
OUOTAMOTA XPEWONG, TIG BACEIC dedOUEVWY EUTTNPETNONG Kal Ta cuoThata CRM. H
OMAdO XPNOIYOTIOIEI QUTA Ta OedOopEVA YIO TNV KOTOOKEUN TTOAAWY HOVTEAWV
ATTWAEIOG KAl TAONG Qyopdg VI VO EKTIMAOCEL T CUMPTTEPIPOPA TWV TTEAATWV.
EmmAéov, n opdda BeATiwvel TIG evépyeleg dIOTAPNONG, XPNOIUOTIOIWVTAG Mid
TTPooéyyion TTou dlalpei Toug TTEAATEG pe BAon Tnv TAON TOUG Kal TNV agia Toug yia
TOV OPYQVIOUO.

AuTA n Tpooéyyion Tunuartotroinong PonB6d tnv Telenor oTovV €VTIOTIONO TWV
Savables kai divel TpoTepaIdTNTA OTIG ETTEVOUCEIG OTA TTPOYPAPuaTa dlaThpNong UE
Baon Tnv agia. Evw Ta mrpoypdupata diatripnong ammedwaoav KaAd, Atav o B€on va
MElwoEl TNV €TACIA aTTWAEID KATA 5% METAEU Twv TTI0 TTOAUTIHWY TTEAATWV TNG,
TAUTOXPOVA ATTOKOAUPONKAV €TTIONG KATTOIEG EVTUTTWOIAKES TTANpo@opieg. Ta
TTpoypdauuaTta diatienong TTPOoKAAecav uwnAd ettireda dIakoTI G cupBoAaiwy - Aiyo
TTEPIOOOTEPO aTTO TO 50% TWV TTEAATWYV TTOU ATTEPPIYE TNV TTPOCEPOPA OTN CUVEXEIA
amoxwpnoe (ZxAua 3). MNa v avTigeTWwTTIon autou Tou TTpolAnuarog, n Telenor
aglotmoinoe Ta Uplift povréAa. Ta ammoTeAéopaTa ATAV OTTOKOAUTTITIKG:

15



6.8%

Results - '
improved
36% |
é 1
Reduction in | [
overall churn With uplift . !
0% 1% 2% 3% 4% 5% 6% 7% 8%
Treated volume <
With uplift Treated volume
reduced by 40%
0% 20% 40% 60% 80% 100%

Base: retention marketing campaign recipients

2xnhua 3, lNnyn: Optimizing Customer Retention Programs

Mrwon ota mooooTd TpIRG. H Telenor diammioTwoe 0TI oTOXEUOVTAG POVO TOUG
Persuadables, fAtav o€ B£on va PEIWOEI TO CUVOAIKO TTOOOOTO ATTOCUVOECEWY KATA
1,8%. O1 BeAniwoelig pdAhiota odnyAbnkav atmd T1n otdéxeuon Tou 60% TWwv
TMOAVOTEPWYV TTEAATWV YIa ATTWAEIQ. Ta o@EAN TNG OTOXEUONG O€ PIKPOTEPES OUADES
givalr oa@r - €COIKOVOUNON KOOTOUG TTOU ETTITUYXAVETAI aTTO AIYOTEPEG ETTAPEG KAl
MEiwaon TNS TPIRNAG TwV TTEAATWV PECW ETTIAEKTIKWV £TTAPWYV. BeATiIwuévn atrédoon
Tng emévdouong (ROI) katd 10 TpwTto €10¢. O OUVOUAOHNOG TNG AUENONG TwV
TTOO0OTWYV OI0TAPNONG Kal TO XAUNAOTEPO KOOTOG onuaivel 611 n Telenor Ba
TpaypaTtotroifoel au¢non Tou Uplift katd 11 povdadeg oe oxéon ue Ta UQICTAPEVA
TTpoypduuaTa.

2.4 MNMoMiTikn - Apepikavikeg Mpoedpikég EKAOYEG

Miow oT1o 2010, pe Toug PetroupTTAIKavoug va Kepdifouv Tov EAeyXo TNG BouAig Twyv
AVTITTPOOWTTWY, TTOAEG aTTO TIG AUBEVTIEG E0TPEWPAV TO BAEUPA TOUG OTIG TTPOEDPIKES
ekAoyEg Tou 2012 mrpopAETTovTag ATTa Yia Tov Mpdedpo Outraua. O1 diaxeIpIoTES TNG
EKOTPATEIAG TOU yvwplidav OTI aKOUn Kal 0To KAaAUTEpOo oevdplo, o Outrdua Ba
MTTOpoUce TmBavétaTa va unv €ivar oe Béon va Kepdioel TIGC €KAOYEG HWE TNV
uttdpxouca PBdon utooTnpIkTwy. H ekoTpateia xpeialdtav évav TPOTTO yid Vo
augnoel Tnv uttootpIgn yia Tov OUTTaua KAVOVTAG TTIO ATTOTEAECUATIKN XPAON TwvV
dlaBéoipwy mopwv. Me Tnv alotroinon Twv Uplift povréAwv éyive duvartd va
EVTOTTIOTOUV Ta ATOMA TTOU €ival TTIBavOV va £TTNPEACTOUV BETIKA ATTO TIG OIAPNUICEIG,
TNV aAAnAoypagia, TIC TNAEQWVIKEG KAACEIG Kal TIGC UTTOAOITTEG TTPOCTTABEIEC
TTPOOEYYIoNG.
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O Daniel Porter, o dvBpwTrog TTiow atrd Tn oTaTIoTIKA oudda Tou Outrdua Bewpnoe
TTwg Aiyo Trpiv T diadikacia Twv eKAoywv gival 101aiTEPa KPIOIUO N EKOTPATEIA VO
ateuBuvBei 0TOUG CWOTOUG WNPoeopous. Me tTnv opdda Twv 8 avaAutwyv Tng
kaptraviag Ttou 2012 avalitnoav Toug Persuadables, onAadry Tnv opdda
WYNEOPOPWYV TTOU EVW EKEIVN TN OTIYU OTpEQovTav TTPoG TNV ekAoyri Romney ftav
duvatd va aAAdfouv yvwun PeETa atrd pia emmaenr. Me aut Tnv TTAnpogopia, n
ekoTpateia Tou OPTTAua PTTOPECE VA €EOIKOVOMNOEI UAIKOUG Kal avOpwITIivoug
TTOPOUG YIa TNV ETTIKOIVWVIA HE WNYoeopoug TTou eixav AdN atropacicel va
otmnpi¢ouv 1OV TOTE avtimoAo Tou. Me Tnv aglommoinon Ttwv Uplift povréAwv
TTPOCBIOPICTNKE TTOI0I YNPOPOPOI Eival OEKTIKOI KAl TTOI0I OXI.

MNa va 1o emTuxel autd, n oudda Tou Porter dig¢iyaye TTpwTa €va TTEIPAPA OTO OTTOIO
KAtrolol avBpwTrol KARBnkav (Kal KATToIol OX1) O€ JIa TTapouCiacn. TN CUVEXEIQ Ol
U0 ONAdES pWTNHONKAV OXETIKA PE TV UTTOOTAPIEN TOUG oToV OutTdpa Kai n diagopd
ATAV TTEVTE TTOOOOTIAIEG HOVADEG UTTEP TOU Treated ykpouTr, dnAadn Twv atopwy oTa
OTToi0 TTpayuaToTToIenke oTroloudnTroTe €ido¢ emikolvwvia. Me Bdon autd Ta
dedopéva ol avaAuTéG dnuioupynoav éva Peiypa TTOAITIKNG Aatroyng, dnUOoYPa@IKwyY
XOPAKTNPIOTIKWY Kal GAAWV OEBOUEVWY YIa va avaTiTUEouV JIa ogipd aTTd POVTEAQ
TTPORAEYNG TToU BaBuoAoyouoav KABE WNPopopo OTIG KAIPIEG TTONITEIEG.

MeTa TIC aTTapPAITATEG DOKIYEG KAl avABEWPOEIG, OI TEAIKEG EKDOOEIG TWV POVTEAWV
xpnoigotroinenkav Tov OkTwppio Tou 2012. Zuupwva ue Tov Porter, kaBe xTOTTNUAO
TOPTAG KAl KABE TNAEQPWVIKI KANOoN ATAV TTANPWGS KABOOHYOUUEVA KATA TIG TEAEUTAIEG
eOOUAdEG TNG TTPOEKAOYIKNG ekOTpaTEiag. ETriong, xpnoiyotroinkav yia Tn
otoxeuon Persuadable ywneo@dpwv péow aAAnAoypagiag, dla@nuiong oTa PECO
KOIVWVIKNG BIKTUWONG KAl TNAEOTITIKWY dla@nuicewyv. Ta povréAa eTTETpEWav O0TNV
EKOTPATEIO VO TTPOCEYYIOEI YNPOPOPOUS GE ATOMIKO ETTITTEDO PE BAoN TO PrvUUaA Kal
TN HopP®N ETTAQPNG O0TNV oTToia Ba ATAV TTIBAVOTEPOI VA Eival OEKTIKOI.
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MeBodoAoyia & Npooeyyioeic Tou Uplift Modeling
3.1 MeOoAoyia

YTTapxouV TPEIG TIPOCEYYIOEIS yia TN yovTeAoTtroinon uplift. O1 TTpwTEG JovTEAOTTOIOUV
TIC QTTaVTAOEIC O OUO QaveEAPTNTEG OMADEG, UTTOAOYICOVTOG OTnN OUVEXEIQ TIG
dlapopég Twy TBavotTATwy. 'ETol, 1O uplift diapop@uwveTal Jovo €Pueca Kal wg €K
TOoUTOU N BeATIoTOTTOINON O€ BaacifeTal oe auTd. Ta OtTola BETIKA aTToTEAECUATA Eival
MGAAOV Ouykuplakd KaBwg &ev UTTApXEl Kadia eyyunon Ot €mAéyovTal ol idIE
METABANTEG Kal oTa dUO povTéAa. ‘ETol, n Tpocéyyion autr) dev ptTopei va AngBei
ooBapd.

O1 utréAoitreg TTpooeyyioelg Baoifovral o€ Eva TUTTOTTOINKEVO GUVOAO BEDONEVWY TO
otroio TrepIAapBaveral Kair oTig dUo ouddeg. H utraywyn TnG ouddag diapopPuveTal
pMéow piag duadikng peTaBAntg (0/1). H deutepn TTpoctyyion XpnoIdoTToIEl OEVTPa
ATTOPACNG ME £va TPOTTOTTOINUEVO KPITHPIO dlaxwpIouoU. To KPITAPIO auTd agloAoyei
TNV aia piag evdexouevng dIAoTTacng XPNOILOTTOIWVTOG TN dIAQOPd TWV KATAVOUWV
METABANTWYV aTTOKPIoNG PETALU TwWV Test kai Control ykpouTr. e autr Tn diadikaaoia,
n dlagopd utroloyietal pe ™ PorBeia Tng atrokAiong Kullback-Leibler petagu mng
QVTIKEIYEVIKAG QVAUEVONEVNG TIUAG KAI TNG TTPAYUATIKAG TIMAG ATTOKPIONG.

AuTtr} n Tpooéyyion pe Bdon Ta dévipa amoPacng £XEl €TTIONG TIG TTayideg TNG:
EMMUEOWG UTTOBETEI OTI TO KPITHPIO SIAXWPICHUOU HUEIVETAI OE £€VA KAVOVIKO KPITAPIO
oXIoiuaTog €dv 10 PEYEBOG TNG ouAdag eAéyxou gival undév, OTTWG OTNV TTEPITITWON
TWV TTOPAdOCIAKWY HOVTEAWV aTTOKPIoNG. AUTO Bev £XEl ATTODEIXOET ETIOANWS AAAG
oTnV TTPA¢N N TTPOCEyyIon atrodidel Xprolua aTToTeEAETUOTA.

H 1piTn TTpocéyyion XpnoIKOTToIEl TN AOYIOTIKI TTOAIVOPOUNON KOl €XEI WG OTOXO TIG
OUVETTEIEG TNG OAANAETTIOpaoNG Twv PETABANTWY aTTOKPIONG WE TN METABANTH O€iKTN
yla TNV UTTaywyn e TNV ouada eAéyxou. 1diaitepn Eu@aon diveTal oTnv €TTIAOYA TWV
MeTaBANTWYV. Kupiwg, n METABANTA ammokpiong avTikabioTartal amo pia €101k oxéon
METAEU TNG METABANTAG aTTOKPIONG KAl TNG METABANTAG TOou YKPOUTT. AUTh N
TpotroTroINUéEVN PETABANTA AauBdvel Tnv TIMA 1 av n atmdvinon €xel An@Oei kal 10
OUVOAO Twv Bedopévwy avrkel oTo Test yKpout i €dv Kapia atmravinon Ogv EXEl
AN@OBei kKal To guvoAo Twv dedopévwy avikel oTo Control yKpouTr. Z€ OAEG TIG AAAES
TEPITITWOEIG, TTaipvel TRV TIMAR 0. Auto €xel TO TTAEOVEKTAPO OTI avaAoya HE TO
MEyeBog Tou Control ykpouTr, UTTopEi va €MITEUXOEI YIa TTIO OJOIOYEVHG KATAVOWN TNG
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METABANTAG OTOXOU avTi TNG PEANIOTIKNG KATAVOUAG METALU 1% Kkal 3%. & auTh TN
diadikaaia, xenOoIJOoTTolouvVTal KOIVEG METABANTEG €TTIAOYNG. TO TTPAYUATIKO POVTEAO
OTn OUVEXEID eKTINATAI pE TN Bonrbeia TG ApXIKAG KWAIKoTToINKEVNG WETABANTAG
oTOXOU.

3.2 NMwg agioAoyoupe TRV ATOdooN EVOG HOVTEAOU;

To épyo Tng agloAdéynong Twv Uplift povtéAwv egival BUoKoAOTEPO OE oxéon PE TNV
TTapadooliakr povreAotroinon. MNa éva dedopéVo ATOUO YVWPICOUPE JOVO Eva atrd Ta
ATTOTEAEOUATA, €iTE PETA €iTE XWPIC TNV €TTIOPACN TNG evépyelag. Q¢ ek ToUTou, dEV
gival duvaTd va yvwpeiCouuE av n eVEPYEIQ €iXe TTPAYMATIKO OQEAOG YIa TO ATOUO AUTO.
Etriong, dev UTTOPOUUE VA EKTINAOCOUNE TIG €TTIOOCEIG TOU JOVTEAOU OTO ETTITTEDO TWV
MEMOVWUHEVWY OedOPEVWY, a®oU auTo eival duvatd POvo yia OUAdEG TTAPOUOIWYV
oedopévwy. YtrevBupiCoupe 611 n avamTuén povréAwv Uplift atraitei 0o ouvoAa
ektraideuong. Katd ouvettela, €xoupe €Tmiong dUO OE€T OOKIUNAG: TNG EVEPYEIOG KOl
eAéyxou. Mia TuTTIKr) TTpOCEyyion yia Tnv agloAdynon Twv povTéAwv [Radcliffe kai
Surry 2011, Hansotia & Rukstales 2002] €ival o utroAoyiopdg kai Twv dU0 CUVOAWV
0edopévwy DOKIPAG XpnolpoTrolwvTag To id1o povTtéAo Uplift kar utroBETovtag ot Ta
QVTIKEIYEVO OTIG opadeg Beparreiag kal eAéyxou Trou €xouv AGBEl TTOPOUOIES
BaBuoAoyicg cival TrTapduoia, dpa Kal JTTopouV va GUyKpIBoUv PETAEU TOUG.

2e uia épeuva Ttou Lo [2002], o1 gpeuvnTéG dnuioupynocav Tnv Opada OTOXOU
(treatment group) kalr TNV opdda eAfyxou kal avéAuoav Ta atTroTeAéopaTta Tng
TapéupBaong ota dlaPopeTikG dekatnuopia (deciles) Tou BaBuou avTaTToKpIong TWV
XPnoTwv (top-10%, 20% KATT TwV TTEPICOOTEPO AVTATTOKPIVOPEVWV KAl QVTIOTOIXA YId
Ta bottom-10%, 20% KATT) Kal ekTipnoav Ta KaBapd KEPON apaIpwVTag Ta TTOCOOTA
EMTUXiOG KABe dekatnuopiou. Mia TTIO TTPOKTIKY) TPOTTOTTOINGN TNG TTPOCEYYIONG
QUTAG €ival n atreikovion Tng armodoong Pe T xpnon Uplift kapmmuAwy [ Rzepakowski
& Jaroszewicz (2010), Radcliffe & Surry (2011)]. ‘Eva amd 1a gpyalcia yia tnv
agloAdoynon 1ng amodoong Twv TTapadooIoKwy POVTEAWV Tagivounong Eival ol
KQUTTUAEG lift, 6TTou 0 dGfovag x avTioToIxei OTOV APIBUO Twv UTTOBECEWV TTOU
uttoBdANovtar oe dpdon kal o dGfovag y oTov aplOud Twv ETTITUXIWY TTOU
QATTOTUTTWVETAI aTTO TO PJOVTEAO. [pokelyévou va AngBei pia Uplift kaptruAn €xoupe
utToAoyioel Kal Ta dU0 CUVOAa XPNOIMOTTOIWVTAG TO HOVTEAO, QQAIPWVTAG OTN
OuVEXEIQ TNV KAPTTUAN lift Trou dnuioupyeital yia 1n dokiur EAEYXOU ATTO TNV KAPTTUAN
TTOU dnuIoUpPYEITal yia TO oUVOAo dokiun Bepartreiag. O apIBUOS Twv ETITUXIWY Kal Yid
TIG OUO KAUTTUAEG EKPPACETAI WG TTOOOOTO TOU OUVOAIKOU TTANBUCHOU, £TO1 WOTE N
agaipeon va £xel vonua.

H epunveia g kaptuAng Uplift yivetar wg €€NG: oTov Ggova X €TTIAEYOUPE TO
TTO000TO TOU TANBUOHPOU OTO OToI0 eKTEAEITal N dpdon kal oTov dfova y
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TTOPATNPOUME TO KABAPO KEPDOOG TTOU ETTETEUXON aTTd TNV OpAda oTdXO (TOo KaBapPd
KEPOOG VIO TIC UTTOAOITTEG TTEPITITWOEIG €ival undEv dedopévou OTI Kapia dpdon d¢
d1egnxOn oc autd). To onueio x = 100% Oivel TOo KEPDOG OTNV TMOAVATNTA ETTITUXIOG
oTNV TTEPITITWON TTOU N €QAPUOlOTaV O0TO OUVOAO Tou TTANBuouou. Mia diaywviog
KauTTUAN Uplift avrioToixei otnv ektéAeon Tng dpdong yia éva Tuxaia €TTIAEYPEVO
TToo00TO TOU TTANBuououU. [Rzepakowski & Jaroszewicz (2010), Radcliffe & Surry
(2011)]. OTTwg kai pe TIC KAPTTUAEG ROC, utropouue va XpnoidOTTOINOOUUE TNV
TEPIOXN KATW a1rd TNV KAPTTUAN lMpooau¢hoewv (AUUC) yia va ouvowioouue TIG
€MOOCEIC TOU PMOVTEAOU PE Eva PJOVO aplBus. AQaipoUue TNV TTEPIOXN KATW OTTO TN
dlaywvio ammd TNV TIPN TIPOKEIYEVOU VO OTTOKTAOOUME apIBPoUG pE PEYOAUTEPO
vonua. H 1repiox) K&Tw a1rd TNV KautmuAn Uplift ptropei va eivar yikpdtepn arméd
pMNdév, KA&TI TTou oupPaivel 6tav TO MPovTéAo Bivel uywnAég Pabuoloyieg oTIg
TTEPITITWOEIG YIA TIG OTTOIEC N OPACN £XEI KUPIWG APVNTIKEG CUVETTEIEG.

MNa yivel TTepIoodTEPO KATAVONTO TO TTWG AgIoOAOyoUpE TNV atrdédoon evog POVTEAOU
MTTOPOUE VA XPNOILMOTTOINOOUNE TOV TTOPAKATW TTiVaKQ:

MooooT1o MooooTd Uplift  TTOCOOOTOU
AvTatmokpiong yia [ AvTatmokpiong yia | avTatrokpiong
10 Test Group 10 Control Group
EmiAoyn A B A-B
MovTtéAou
Tuyxaia EmiAoyn C D C-D
Mérpnon Ta povréda amdkpiong Asiroupyouv | To Uplift Aeitoupyei
amrédoong povo av A > C kai B>D av(A-B)>(C-D)

‘Eva kaAé Response Model &€ dnuioupyei rpayuatiké Uplift.
3.3 MpokAnoeig otnv epapupoyn Tou Uplift Modeling

Omwg kGBe povrého TTpoPAewns, €101 kal Ta Uplift povréAa €xouv KATTOIEG
TIPOKAACEIG yIO TNV ETTUX €Qappoyr TouG. Katapxdg, Oev WTTOpoUvV va
QTTEIKOVIOOUV TTOI0G ATTO TOUG TTEAATEG TTAPOUCIAEl aUENTIK TAON, XapakTnpi¢ovTal
wc¢ incremental otn BiIBAIoypagia, KATI TTou AAAWOTE av To yvwpilape eEapxns Ba
oTPEPOUAcTaV 0TNV TTaPadooiak AUoH TwV JOVTEAWV ATTOKPIONG.

Ta Uplift povréAa TTpooTTaBOUV va EVTOTTIOOUV TOUG TeKPNPIWPEVA Incremental
TEAATEG PEOW OEUTEPNG N KAl UEYAAUTEPNG TAENG TEXVIKWYV MOVTEAOTTOINONG.
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ANwoTe, kal n Aoyikr] Tou Incremental BacideTal oTnV €TTIdPACN MIAG EVEPYEIOG OE
évav apiBud atépwyv. Auth n aAAnAetTidpacn akOua Kal oTnv atrAouaTEPN HOPYPR TNG
gival deuTePNG TAENG.

MovTéAa autoU Tou TUTTOU MTTOPOUV va yivouv 1I81aiTepa aoTaBr oTo TTEPAG TOU
XPOVou, agou gival 1I01aiTEpa eUAAWTA 0€ aAAayEG Tou TTEPIBAAAOVTOG TOUG. ETTioNG, 0
uttoAoyiopog Tou Uplift yivetan pe Tn xprion petapAntwy 1Tou &€ cuvnBifovtal oTa
ouvritn OTATIOTIKA JOVTEAQ EVW EiVAI ATTAPAITNTES O TTEPICOOTEPES AVAPBABUITEIC.

3.4 EpyaAcia

H TTpayuatoTroinon OTaTIOTIKWV QVOAUCEWV HE TO XEPI OTNV ETTOXN MOG Eival
TIPAYHATIKA TTEPITTH). ZAPEPQA, UTTAPXOUV Tpia BACIKA TTPOYPAUUATA VIO OTATIOTIKEG
avaAUoEIG:

e |[BM SPSS
e SAS
e R

R

H R gival yia yAwooa kai TepIBAAAOV yIa OTATIOTIKOUG UTTOAOYIOUOUG Kal YPOQIKA.
MpokerTal yia éva €pyo TTou avaTrTuxenke ota epyaoThpia Bell (Trpwnv AT & T, Twpa
Lucent Technologies) atré tov John Chambers kai Toug ocuvadéA@oug Tou. MNMapéxel
MIa HEYAAN TTOIKIAIQ OTATIOTIKWY - YPOUMIKWY KOl JN YPAMMIKWY JOVTEAWY, KAQOIKN)
OTATIOTIKA, avAdAuon XpovooeEipwy, Tagivounon, ouadoTroinon - Kal gival eEAIPETIKA
ETTEKTAOCIUN.

‘Eva ammd 1a duvatd onueia Tng R €ival n €uKoAia pe Tnv otroia PTTopouv va
TTapaxBoUV TTOIOTIKEG AVAPOPES, CUPTTEPIAAUBAVOUEVWY HABNUATIKWY CUUBOAWY Kal
TUTTWV av KpIB<i atrapaitnTo. Eival d1abéoiun wg eAeUBepo Aoyiopiké uTrd Toug Gpoug
™S GNU General Public License tou Idpupatog EAeUBepou AoyioUIKOU 0€ HOPOPN
TNyaiou KwOoIKA. 2UVTACCETAl KAl TPEXEI O€ MIO eupeia TTOIKIAIG ATTd TTAATQOPUES
UNIX ka1 Trapdpoiwv cuotnuatwy, Ta Windows kal 1o MacOS.

IBM SPSS

To SPSS cival éva eup€wg XPnOoIYOTTOIOUPEVO TTPOYPAPUA YIa OTATIOTIKI avaAuon.
XpNOIYoTToIEiTal ATTO AVOAUTEG TNG AyOPAs, EPEUVNTEG TNG UYEIQG, ETAIPEIEG EPEUVAG,
TNG KUBEPVNONG, TNG EKTTAIdEUONG EPEUVNTWYV KAl AAAOUG. To apxIkd gyxelpidlo Tou
SPSS (Nie et al, 1970) £xel xapakTnpIioTei we Eva atrd Ta onuavTikoTepa BiBAia agpou
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ETMETPEYE O€ ATTAOUG €PEUVNTEG VA TTPAYUATOTTOIOOUV TN OIKI) TOUG OTOTIOTIKN
avaAuon. EKTO¢ amd Tn oT1amioTIK avaAuorn, n dlaxeipion OedouEVWY KAl N
TEKUNPIWON TOUG €ival KUPIa XAPAKTNPIOTIKA TOU.

MakéTa OTATIOTIKWY TTOU TTEPIAAPBAvovTal 0TO BACIKO TTAKETO:

e Descriptive statistics: Cross tabulation, Frequencies, Descriptives,
Explore, Descriptive Ratio Statistics

e Bivariate statistics: Means, t-test, ANOVA, Correlation (bivariate, partial,
distances), Nonparametric tests

e Prediction for numerical outcomes: Linear regression
Prediction for identifying groups: Factor analysis, cluster analysis
(two-step, K-means, hierarchical), Discriminant

Ta TOANG xapaktnpioTikd Tou SPSS cival dueca tpooBdoiya 3 utropei va
TTPOYPOAUMATIOTOUV HE HIa YAWooa ouvtaéng evioAwv. H ouvtagn Kwdlka £XEl Ta
oQéAN TNG UWNAAG TTapaywyikdTNTag, TNG atmmAouoTeuong emavaAauBavouevwy
EPYOQOIWV KAl TO XEIPIOKO TTOAUTTAOKWY XEIPICHWYV OTOIXEIWV KAl aVOAUCEWV.

SAS

To SAS eival pia oouita AoyiOPIKOU TTOU UTTOPEl va €¢oputel, va aAAdgel, va
OlaxXeIPIOTEN KAl va avakTAoel 0edopEVa aTTd DIAPOPES TTNYEG EKTEAWVTAG OTATIOTIKEG
avaAuoelg. Mapéxel Eva ypa@ikd TTEPIBAAAOV yia TOUG U TEXVIKOUG XPAOTES Kal TTIO
TIPONYMEVEG ETTIAOYEG HECQ ATTO TN YAWOOA TTPOYPAUMOTIONOU SAS.

‘Epeuva

MepIKEG QOPEG, O €PEUVNTAG TIPETTEI VA XPNOIKOTTOINCEI TTEPICOOTEPA OTTO €va
EPYOAEIa yIa va TTPAYUATOTTOINCEI TIGC AVAAUCEIS TOU. AUTO onuaivel OTI 01 XPrOTEG
TWV TTPOYPANPATWY TTPETTEI VA JETAKIVNBOUV aTTd TO éva oTo GAAO TTEPIBAAAOY, aTTd
10 front-end oTo back-end, xpnoIUOTTOIWVTAG DIAPOPETIKOUG 0dNYoUS Kal ypa@IKd
TTEPIBAANOVTA OTTATAAWVTAG OTIG TTEPICOOTEPES TTEPITITWOEIG £VA ONUAVTIKO XPOVIKO
didotnua. 2e autd TO KOMMATI Ba avaAuBouv o1 JIaQopEéG HETALU  Twv
TTPOAVOPEPBEVTWY TTPOYPAUMATWY, ETTICNUAIVOVTAG TO TTAEOVEKTAMATA KAl TNV TTIO
KATAAANAN XpAon KGBe AoyIoHIKOU.

MNa yia KaAn €tmAoynA evog OTATIOTIKOU TTPOYPANUATOG, TTPETTEI KAVEIG va AABEI UTTOWN
d1dgpopa ¢nTANATA OTTWG TA £CAG:

- Eppavion: ‘Exel va kdvel ye 10 TTwg 0 €PEUVNTAG €XEl ouvnBioel TN Xpron €vog
OUYKEKPIPEVOU OTATIOTIKOU TTPoYyPAaPuaTog Kai O xpeldletal va udoel KATI Kavoupyio.
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https://en.wikipedia.org/wiki/Descriptive_statistics
https://en.wikipedia.org/wiki/Cross_tabulation
https://en.wikipedia.org/wiki/Statistical_frequency
https://en.wikipedia.org/wiki/Mean
https://en.wikipedia.org/wiki/T-test
https://en.wikipedia.org/wiki/ANOVA
https://en.wikipedia.org/wiki/Correlation
https://en.wikipedia.org/wiki/Nonparametric
https://en.wikipedia.org/wiki/Linear_regression
https://en.wikipedia.org/wiki/Factor_analysis
https://en.wikipedia.org/wiki/Cluster_analysis
https://en.wikipedia.org/wiki/K-means_clustering
https://en.wikipedia.org/wiki/Hierarchical_clustering
https://en.wikipedia.org/wiki/Discriminant_analysis_(in_marketing)

- AuomioTia oTa dwpedv AOyIOMIKA: AOyw TOU TPOTTOU YE TOV OTTOIO TTAPEXETAI N
uUTTOOoTAPIEN. ZTNV  €AAEIPn  KATTOIOU CUMPBOAdiou UTTOOTAPIENG 1 ouvTAPNONG
onuIoupyeital avac@AAgia oTn Xpron dwWPEAv AOYICHIKWV.

- Al0BeoIydTNTA OTATIOTIKWV MEBOdWYV: Bpiokovrar o1 TAéov dladedopéveg
oTaTIOTIKEG HEBODOI oTn BIBAIOBAKN TOU £pyaAciou;

- Alaxeipion oykwdwv ouvoAwv dedopévwyv: ‘Eva TpoBAnua Tou agopd
OTTOIOBNATTOTE  AOYIOMIKO KOl KAT  ETTEKTOON KAl éva  AOYIOMIKO  OTATIOTIKAG
ETTECEPYATIOG OEDOUEVWV.

EoTmialovrag oTo TTpWTO ONEio, gival afloonuEiwTo OTI 0 TTPOYPAPUATIONOG YE auTd
Ta Tpia epyalcia gival apkeTd eUKOAOG. OAa Toug AAAWOTE, TTAPEXOUV TNV ETTIAOYA YIa
ouvtaén kKwdlka. EkTé¢ autou, 1o IBM SPSS kai n R mpoo@épouv €va @IAIKO
mePIBAANOV TTOU aTToTEAEI EVAAAAQKTIKA AUCN yia 600U dev gival EE0IKEIWUEVOI JE TN
dladikaoia ouvtagng kKwdika. AuTOg eival €vag atrd Toug KUPIoug AGYouG yia Toug
OTTOIOUG Ol EPEUVNTEC OuveXiICOuV va KAvouv avaAuon Twv OedouEVwWY yia PEYAAO
XPOVIKO dIACTNUA WE TO idI0 OTATIOTIKO TTPOYPANMA.

‘Eva GAAo onuavTiké ¢ATNPa gival katd Tooov n d1a0gon Tou epyaAciou ival dwpedv
A Oxi. OTav KATToI0¢ apxioel va epyaleTal wg OTATIOTIKOG €PEUVNTAG, cuvToua Ba
TPETTEl va avTaTTeCEADEI oTO UWPNASG KOOTOG Gdelag Xprong Aoyiopikou. Otrwg eival
yvwoTo, 10 IBM SPSS kal To SAS atmmoteAolv euTTopikéG dlavouég evw n R gival
owpeav. Mapd 1o yeyovog o1l IBM SPSS kal SAS cival apketd akpiBd epyalcia, 6a
TIPETTEL VO UTTOAOYIOOUME TA O@EAN TTOU TIPOCPEPOUV  UAKPOTTPOoBeoua. Ta
TTOPAdEIYUA, OPICPEVOI €PEUVNTEG OEV gPTTIOTEUOVTAI TNV R Kal Bewpouv TTwg n
xpnon tg Ooev egaoc@aAilel Ta owoTd amoTteAéouarta. AvTiBeTa amd auTéG TIG
ammoyelg, n R €xel augnBei paydaia Ta TeAeutaia Xpdvia atroTEAWVTAG €va PEYAAO
aAvVTAyWVIOTH.

H d100eo1potnTa Twv TTAEOV OIaOEOOUEVWY OTATIOTIKWY OIAdIKACIWY KAl TEXVIKWV
givalr éva aAAo onuavTikG onueio Tou TTPETTEI va An@Bei uttown. Ze 6Aa Ta epyaAcia
EXOUV EVOWNATWOEI 01 dNUOPINECTEPEG OTATIOTIKEG PHEBODOI (TTaAIVOPSUNON, avaAuon
aAAnAoypa@iag KATT), aAAG ouxvd UTTAPXEI aVAYKN YIA TNV EQAPUOYN TTIO CEAIYUEVWV
diadikaociwv. Ta IBM SPSS kai SAS 0&ev emtpémTouv oTO  XpAoTn Tnv
TTOPAPETPOTTOINON TOUuG. AVTIBETWG, N R pTtropei va vonBei wg éva ouvOduaopévo Kal
TIPOCOPUOCUEVO AOYIOMIKO yia Tnv eTmiAuon TTpoBAnuaTwy. OTroTE 0 €pEUVNTAG
QVTIMETWTTICEl KATTOI0 TTPOPBANMA, To TOAVOTEPO cival OTI Ba pTTOopEécEl va Bpel TN
AUon oTn BIBAIOOBAKN Tou gpyaleiou.
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TéNog, 6oov agopd Tn dlaxeipion TEPACTIWY OUVOAWV dedouévwy, To SAS ceival o
VIKNTAG. TlpOKeITal yia pia 1oxupr TTAATQOPUO OTO XEIPIOPO HEYAAWV OUVOAWV
OedOPEVWY TTOU BEV ATTAITEI TO GUVOAO TNG UVAKNG TOU UTTOAOYIOTA yia TV avdAuon
TOUG. 2€ auTOV ToV TouEQ, N R €xel akoua TTOAU dpdpo va diavuoel av Kal n ammoédoon
NG éxel TTpdo@ata auénbei ekBeTIKA. ATTd Tnv GAAn, To IBM SPSS ¢ Aaupdavel Tnv
ATTAITOUPEVN UTTOOTAPIEN.

A/B Testing kai dokipr TToAAaTTAWYV TTapaAAaywyv

Eival otravia n mepimtwon va utrdpyouv €va control kai éva treated group. Zuxvd, 10
treated ptropei va €ival pia TToiKIAia atmo atTrAég TTapaAAayEG EVOG UNVUPOTOG 1) MIAG
OTPATNYIKAG TTOAAATTAWY OTadiwV TTOU €XEI XAPAKTNPIOTE WG eviaia Bepartreia. ZTnv
mepiTTTwon Tou A/B (dokiyég TToOAWV peTafBAnTwy), To Uplift ptropei va BonBrioel
OoTnNV Katavonon yia 1o av o1 SI0KUPAVOEIG OTIG BOKIYES TTapEXouv onpavTiko Uplift o
oUyKpION ME GANO KPITAPIO OTOXEUONG, OTTWG N CUMPTTEPIPOPA I Ol dnUOYPAPIKOI
O¢€iKTEG.

3.5 MAgovekTAMATA

Omwg avagépbnke oe TTponyouuevn evotnta, Ta Uplift povréAa cupPdAlouv oTn
peyiototroinon Tou ROl Twv ekoTpateiwv marketing, UEIWVOVTAG TIG ETTAPES UE
TTEAATEG TTOU €ival NON €CAIPETIKA TTIBAVO va ayopAoouVv éva TTPOIOV 1) hIa UTTNPETIa.
Ta TTapadooiakd POVTEAQ WTTOPEI va TTETUXQIVOUV TNV KOTATAEN TWV TTEAQTWV HE
Baon Ttnv mOavétTNTA VA TTPAYUOTOTTOINOOUV HIa ayopd, oAAd Oev €xouv TN
duvaTOTNTA VA ETTIAECOUV EKEIVOUG TTOU QVTATTOKPIONKAV TTpayuaTikd, dnAadni Toug
TeEAATEG TTOU Ba KAvouv piIa ayopd META TNV €mTa@r. Ta POVTEAQ EPTTEPIEXOUV
TIPOKANOEIG OUVOUALOVTAG TA ATTOTEAECHOTA dUO LEXWPIOTWYV MOVTEAWYV, Yia TO Adyo
auTtd 0 gpeuvnTG Ba TTPETTEI va AKOAOUBNOE! TIC TTAPAKATW TTPOUTTOBETEIS yIa TNV

ETTITUXH EQAPUOYI) TOUG:

e ’'Eva tuxaia rapayouevo Control Group
e H emmagr petd TNV avaAuon dgv gival N uoévn €MKoIVwVia TTou odnyei o€ ayopd
e ATtTapaitnTn TPOUTIOBE0N N TTAPOUCIa TTAPOUOIWY TTPONYOUUEVWY EVEPYEIWV

H euehiCia Twv Uplift poviéAwv kaBioTd €ukoAOTEPN Tn OOKIUA KAl TOV EVTOTTIONO
OQOAPATWY O0€ OUYKPIoN YE GAAa povTéEAQ. AedoPEVOu OTI TTPAYUATOTTOIOUVTAI MIKPEG
aAANayEG 0€ KABE @Aon, Ol EPEUVNTEG JTTOPOUV VA OTOXEUCOUV KAl VA TTEIPANATIOTOUV
OTO €UPUTEPO TTAQICIO TNG EQapPOYAS Tou povTélou. Me Ta Uplift povtéAa peiwveral
OPACTIKA TO apXIKO KOOTOG TTAPAdOONG VW T OPEAN TNG EQAPUOYAG TOUG JTTOPEI Va
TTAPATNPNOEI KAVEIG 0€ €va EUpU GUVOAO £QAPUOYWV:
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e [laopaywyr] TTEPICOOTEPWY  ATTAVTINCEWY OTTO  KATAAANAQ  OTOXEUMEVEG
ekoTpareieg marketing

e ATONOVWON TWV aTéPwV ToU Ba eTTW@EANBOUV aTTd TIG EKOTPATEIEG
diatipnong
2TOXEUOT TOU OWOTOU aoBevr O€ KAIVIKEG OOKIUEG
EmmAéov wrigor atrd Tn oToxeuon TwWV KATAAANAWY OPAdWY O€ TTPOEKAOYIKEG
EKOTPATEIEG TTONITIKWV

3.6 ApVNTIKEG ETTITITWOEIG

Mia a11d TIG TTI0 aTTOTEAEOPATIKEG XPNoelg Twv Uplift povTéAwv gival n atTopdkpuvon
TWV  APVNTIKWV ETTTITWOEWY ammd  TIG KauTravieg. TOoo oOTov Topéd  TwV
TNAETTIKOIVWVIWY, 000 KAl O€ EKEIVOV TWV XPNUATOTTIOTWTIKWY UTTNPECIWY Ol OUXVEG
EKOTPATEIEG  DIATNPNOINOTNTAG  UTTOPOUV VA  TTPOKAAEOOUV  TOUG TTEAATEG ME
QTTOTEAECUA VA AKUPWOOUV Jia oUuBacn rj To cuuBoAaio Toug. Me ta Uplift povréAa
gival duvaTd auToi ol TTEAATEG va a@aipeBoUV aTTd TNV EKOTPATEIA.

H mBavr) TTapoucia apvnTIKWV ETMTITWOEWV €ival €vag 1o0Xupog Adyog yia va
ecetaotouv Ta Uplift povréAa coPapd. Ta cupBaTtikd povtéAa dev eival oe B€on va
XEIPIOTOUV QPVNTIKEG ETTITITWOEIG KAl QUTES €ival DITTAG eTIBAaBEiG, atrd To yeyovog
OTI QEPOUV TO KOOTOG TNG EVEPYEIOG EVW) MEIWVOUV TO OUVOAIKO QVTIKTUTTO TNG
opaoTtnpIdTNTaG. Agv gival acuvhBIoTo, 18iwg oToV Touéa TNG dIATAPNONG TTEAATWY,
Ta Uplift povréAa va TTpocdwaoouv agia oTnv avayvwpion Twv TTANBUCUWY OTTOU Ol
APVNTIKEG ETTITITWOEIG €ival OIA0EDOUEVEG O€ OXEON WE T TUAUATA TTANBUCOU Kal O
QVTIKTUTTOG €ival OUBETEPOG 1 BETIKOG. APVNTIKES ETTITITWOEIG TEIVOUV va eugavifovTal
TEPIooOTEPO OTAV TO Uplift ival pikpd, é1Tou n adpdveia atrd Tnv TTAEUpd Tou TTEAATN
odnyei oe upia BeTIk €kBacn yia Tov TTPOPNBEUTH), OTTOU Ol TTapeUPAcEIS gival
EVOXANTIKEG, Kal OTTOU oI TTEAATEG €ival AdN dUCOPECTNUEVOI PE TOV TTPONNBEUT).
AuTtég €ival o Aoyog TTou Ta Uplift povréAa xpnoiyoTtrolouvtal EUPEWS Kal gival TTIo
QTTOTEAEOUATIKA OE OTPATNYIKES BIATAPNONG TTEAATWV.

AgloonuEiwTEG ATTOTUYiES

H mpoyvwoTik povteAotroinon ecival pia pebodoAoyia TTou €xel XpnoiuoTroinOei
EUPEWG OTOV XPNMUOTOOIKOVOUIKO KAGDO KATA TO TTAPEABOV KAl WEPIKEG ATTO TIG
BeapaTikéG atroTuxieg ouvEBaAav oTnv olkovouik Kpion Tou 2008. AuTtég ol
QTTOTUXIEG €ENyOUV YIaTi N TUQAR €6APTNON O€ HOVTEAQ PTTOPET va ATTOTEAECEI HEYAAO
Kivouvo. Ta TTapakdtw TTapadeiyhaTa dev atroTEAOUV O€ KaWia TTEPITTTWwON Yia TTARPN
ANioTa aAAd gival evOEIKTIKA TOU KIVOUVOU:
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- S & P, Moody kai Fitch: n TroooTikotroinon Tng mOavoTnTag abétnong Twv
OMOAOYWV HE BIaKPITEG HETABANTEG ovoudleTal BaBuoAdynon. H BabuoAoyia utropei
va TTapel d1akpITES TINEG atmd AAA wg D. lMpokerral yia évav TpoyvwoTiké deiKTn Tou
KivOUvou aB£Tnong kai Baciletal o€ pia TTOIKIAIa JETABANTWY TTOU GUVOEOVTAI [E TOV
OAVEIOAATITN KAl POKPO-OIKOVOWUIKA dedouéva TTou avtAouvtal atrd Ta 1oTopikd. Ol
OpYQVIOMOI agloAdynong atrétuxav BeauaTika Pe TIG agloAoynoelg Toug yia Ta 600
dioekaTtoppUpia doAdpia evuttoBnkwy CDO. Zxeddv 10 oUvoAo Tou Topéa AAA (kai o
TOpEQG TwV ooUTTEP-AAA, pIa vEa agloAdynaon yia TIG COUTTEP AOQPAAEIG ETTEVOUOEIG)
NG ayopdg CDO utroBaBuiotnke coBapd katd Tn didpkeia Tou 2008, pe TTOAEG aTrd
TIG OTTOIEG AEIOAOYNOEIG VO £XOUV TTpayHaTOTTOINOET AlyOTEPO aTTO £va XPOVO TIPIV.

- 2TOTIOTIKA JOVTEAQ TTOU ETTIXEIPOUV va TTPORAEWOUV TIG TIMEG TNG AYOPAS HETOXWV
pE Bdon Ta 10TOPIKA dedopéva. MEXpl OTIYUNAG, BEV UTTAPXEI TETOIO PMOVTEAO TTOU va
TTPAYMOTOTTOIEl CWOTEG TTPORAEWEIC PakpoTTpOBeopa. Mia agloonueiwTtn atoTuxia
givar ekeivn Tou Long Term Capital Management, evdg Tapeiou mmou mTpooéAafe
€CEIOIKEUPEVOUG AVAAUTEG, CUMTTEPIAQUBAVOUEVOU €VOG VIKNTH Tou Bpapeiou NOPTTEA
OTO OIKOVOMIKA, YIa va avatrTugel éva €CeAIlYUEVO OTATIOTIKO POVTEAO PE OKOTTO TNV
TTPORAEWN TIUAG METALU TwV dla@OpwWV TITAWV. Ta povTéAa TTou oxedIAOTNKAV EiXav
EVIUTTWOIAKA KEPDON €W OTOU MIO BEAPATIKA KATAOTPOYPN TTOU TTPOKAAECE TOV TOTE
Tpoedpo Tou Federal Reserve, Alan Greenspan, va TTapéufel yia va pecoAaBroel
éva oxedlo dldowong atmd Toug Xpnuatiotég Tng Wall Street mrpokeiyévou va
ATTOQEUXOEi N KATAPPEUOT TNG AYOPAG OUOAOYWV.
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ExTipnon k6otoug / opéEAoug

Av Kal N TEXVIKN €ival OXETIKA TTOAIA, Ol TTPWTEG ONUOCIEUCEIS TTAPOUCIACTNKAV TO
1999, dev uttdpxel peydAn BiBAIoypagia oxeTIKG pe autr). EIdIkOTEPQ, N agloAdynon
atré ammown KOOTOoUG / o@EAOUG Bev gival TTPoPavG, KATI TTou BEAEI va e€eTAOEI AUTH
n epyaaia.

Q¢ ouptrépacpa NG avaAuong KEPBOUG PTTOPEI KAVEIG va CUUTTEPAVEI TToIa OEVApPIa
¢xouv onuacia yia Tnv Uplift pyovrehotroinon o€ ouykpion Pe €va TTapadooiakd
MOVTEAO OXETIKA MPE TO KEPOOG YIO TNV ETITUXN QVTATIOKPION, TO KOOTOG TNG
OTOXEUONG KAl TO KOOTOG HiaG AVETTITUXOUG atrdvtnong. MNa va Kavel To JovTéAo pia
MEYAAN dlagopd, iowg va XpeldleTal €va OevApPIO PE OXETIKA UWNAOG KOOTOG
oToxeuong. Av An@Bei utTdéwn 10 YEYOVOG OTI Ba TTPETTEN 1IBAVIKA VA TTPAYHOTOTTOINOET
éva treipapa A/B yia Tn Aqwn Twv 0edoPEVWY EKTTAIOEUONG, TO KUPIO CUPTTEPOCHA
gival 6t n avaAuon KOOTOUG/KEPOOUG YIVETAI AKOUA TTIO onUAVTIKA aTTd 611 CUVABWG.

4.1 Project

210 KEPAAaIo autd Ba TTapouaiacTei n diadikacia TnG epappoyn evog povréAou Uplift
oe Tpaypatikd dedouéva. H epapuoyn agopd Tnv TTPOKANCN TTou T€0nKe oTO Blog
MinethatData? oTig 20 MapTiou Tou 2008 XPNCIMOTIOILVTAG Ta £EAG OTOIXEIA:

To ouvoAo dedopévwy TrepIEXEl 64.000 TTEAGTEG TTOU TTPAYHMATOTTOINCAV TOUAGXIOTOV
MIa ayopd TOUG TTPONYOUUEVOUG 12 JAVEG. ZUYKEKPIPEVQ:

e 1/3 emAéxOnkav Tuxaia yia va AdBouv pIa  €KOTPATEIQ NAEKTPOVIKOU
TAOXUOPOMEIOU OXETIKA PE AVTPIKA EUTTOPEUATA

e 1/3 emAéxOnkav Tuxaia yia va AGBouv dIO EKOTPATEId NAEKTPOVIKOU
TAXUOPOMEIOU OXETIKA UE YUVAIKEIQ EPTTOPEUUATA

o 1/3 emAéxOnkav Tuxaia va pnv AGBouv Kapia €KOTPATEIO NAEKTPOVIKOU

Taxudpopeiou

2 http://blog.minethatdata.com/2008/03/minethatdata-e-mail-analytics-and-data.html
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Kaptréavia AvTpIkd MNuvaikeia Kapia 20voAo

Ap1BuéC 21.307 21.387 21.306 64.000

NoocooTté 33,29% 33,42% 33,29% 100%

Ta xapakTnPIOTIKA TOU OUVOAOU dedOUEVWV gival Ta €ENG:

Recency: Miveg atrd Tnv TeAeuTaia ayopd

History_Segment: Katnyopiotmoinon twv xpnudtwv Trou ¢odeUTnKAvV TO
TTEPACUEVO £TOG

History: AkpiB€g TTo0O TTOoU £OOEUTNKE TO TTEPATHEVO £TOC

Mens: Auadiki €vdeign, Tnv miu 1 AauBdavouv 6col TTeAdTeG aydpacav
QAVTPIKA EPTTOPEUPATO

Womens: Auadiki évdeign, v Ty 1 AapBdavouv 6col TTeAATEG ayopacav
YUVAIKEIa ePTTOPEUATA

Zip_Code: Kartnyopiotroinon taxudpouikoU KwdIKa O QOTIKA, £TTAPXIOKNA A
QYPOTIKI TTEPIOXN

Newbie: Auadiky évdeiEn, Tnv Tyl 1 AauPdavouv o1 véor TTEAATEG Twv
TEAEUTAIWY 12 pnvwv

Channel: lMepiypaer] Twv kKavaAiwy atmd OTTou TTPAyUaTOTToINOnKav oI ayopég

Mia akéua petaBAnTr TepIypd@el TToIa KAPTTAvIa NAEKTPOVIKOU Taxudpopueiou EAafe
o TTEAATNG:

KapTrdvia yia avrpikd EHTTopeUHATA

KapTrdvia yia yuvalkeio egtropeuparTa

e Kapia kaptravia

Ymdpxel akOua pia opada PeTaBAnTwv TToUu TTEPIYPAQEl T OpacTnPIOTNTA TWV
TTeEAATWV 2 €LOOUASES JETA TNV ATTOCTOAN TOU UNVUPATOG:

e Visit: Auadikn) é€voeign, Tnv Ty 1 AapBavouv ol TTEAATEG TToU ETTIOKEPONKavV

TNV 1I0TO00€EAiIdaV evTog 2 fdOUAdWY

e Conversion: Auadikry €voeign, tnv TiuR 1 AauBdavouv ol TTEAATEG TTOU

TTpaydaToTToiNCAv ayopd eviog 2 eBOOuGdwY
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e Spend: To ouvoAIKO TTO00 TTOU E0OEUTNKE EVTOG 2 BOONAdWYV

Katd 1n Oi1dpkeia Twv U0 €RSOUAdWY atrd TNV ATTOOTOAN TwV NAEKTPOVIKWV
MNVUPATWY, TTapakoAouBouvTtal Ta atroteAéopaTta. H douAsid Tou gpguvnTn €ival va
agloAoynoel yia 1O TTola evépyela ATav mITUXAG. MNa TNV TTPOKANCN TEBNKAV apKETA
EPWTAMOTA YEPIKG aTTO Ta OTTOION Eival:

e [loia gival n oTadloKr avTatrOKPIon TwV TTEAATWYV yIa OTTOIONQATTOTE ATTO TIG
OU0 KAUTTAVIEG;

e Eival évag TpOTTOC yIa va eTTIAECETE TOV KOAUTEPO TPOTTO €va UTTOCUVOAO TWV
TTEAATWV TTOU Ba TTPETTEI OPIOTIKA va £X0UV WG OTOXO ( dnAadr) Ba atravtroel
MOAVOTATA OE PIA EVEPYEIQ) EKEI;

e TiI Ba yivel ye €va uttooUvoAO Twv TreEAATWV TTou Ba utropoucav va
agaipeBouv atro TIG eKoTpaTeieg ( Ocdopévou OTI Ba HETATPEWEI £TOT KI AAAIWG

);

MNa Ta TePICOOTEPA ATTO TA TTAPATTAVW BEWPOUUE OTI N BETIKA avTATTOKPION ONUAIVEI
TTPAYUOTIKG JETATPOTTH, dNAQdR ayopd.

To epyaAeio TToU Ba XpNOIPOTTOINCOUKE gival TO eAeUBepng dlavoung Aoyiouiké R
padi pe 1o TakETo Uplift. Apxiké dnuioupyoupe pia véa oTrAn TTou Ba UTTodEigEl €AV O
TeEAATNG avAkel oto Control group 1 OxI KAl va PETATPEWEI O TTAPAYOVTEG UEPIKA
XOPAKTNPIOTIKA YE AOYIKEG TIUEG 0/1. To TTAKETO TTEPIEXEI TTOAAEG XPAOIMES AEITOUPYIEG
yld TN JOVTEAOTTOINCN, OTNV TTEPITITWON YOG N AEIToUpyia rvtu PJETATPETTEI TO OUVOAO
0edopévwy  yia va dnuioupyAoel pia véa peTaBAnTy TTou Ba O¢igel, oOtav
XPNoloTroinBei atrd évav TagivounTr], TNV augnTikn TOavoTNTA HETATPOTTNG. AnAadn,
TNV mMOavoTNTa O TTEAGTNG VO TTPAYUATOTTOINCEI Ayopd aPoU OTOXEUOEl peiov TNV
mOAVOTNTA VA ayOPATEl XWPIG TTPWTA VA £XEI OTOXEUBEL.

Anpioupyouue TN METABANT TTOU Agitrel yia auti Tnv mMOavotnta, Aaupdvovtag
uTTOYN TO YEYOVOG OTI O TUTTOG TTPETTEI va TTEPIAAPBAvEI TN OTAHAN yia TN dIAKPIoN TWV
MNTPWWV eAEyxOU O€ apiBunTikn pop@r (dnuioupyndnKe TTPONYOUNEVWG) KABWG Kal
KaBe oTAAN 1TOU O TagIivounTAS Ba xpnoiuoTtroinBei apyodTtepa. ETriong, emAEyouuE Ta
dedopéva yia Tov €Aeyxo kKal Tnv ekoTpateia Womens E-Mail, dedopévou Ot €XEl
MEYOAUTEPN ETTIOPACN Kal €XEI ETTIONG XPNOIMOTTOINBEI 0€ AAAN dnuoacicuon. MNa Tov
id10 AGy0, oI ETTIOKEWEIS OTNV 1I0TO0EAIDO BewpoUVTal WG PETATPOTTEG.

O1 oTAAEG TOU oUVOAOU OEQOUEVWV PETA TN JETATPOTTA:

## [1] "recency”  "history_segment" "history"

## [4] "mens" "womens" "zip_code"
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## [7] "newbie" "channel" "ct"
## [10] llyll IIZII

MpooTéBnkav:

Yy 0 aPXIKOG OTOXOG, TT.X N METATPOTTA (AVTIKATEOTNOE TN OTAAN Visit)
z n petatpotr Tou Uplift Classifier TTou xpnoiyoTroinenke yia Tov UTToAoYIoHO
TNG MOAvVOTNTAG PETATPOTTAG

e ctpue v TiPA 1 yia Toug TTeEAATEG 0TOXO Kal O yia Tov €Aeyx0

MNa mn diepeuvnTIKA avaAuch UTTAPXEl OKOPA PIa XPAOIKWN AEITOUpYia OTO TTAKETO, N
explore, n otroia divel pia apiBuNTIKA TTEPIANWN TNG METATPOTTAG (dNAadr Tou uplift)
ME Bdon Tnv agia kKaGBe xapaktnpioTikoUu. O povog aplBuog TTou Acgitrel €ival 1o
ouvoAiké uplift.

Ta amoteAéoparta TTou e€ayovTal cuvowidovTal, divovTag HIa TTPWTN €IKOVA yId TO
uplift kar 1IC oudGdeg atdpwyv TToU agilel va aoyxoAnBoupe. MNapartnpouue yia TNV
KOQUTTAvia OUVOAIKA TTwg agiel va  aoXOAnBouue MeE TOUuG TTEAATEG  TTOU
TIPAYHATOTTOINCAV IO ayopd PETAEU TwV TeAeuTaiwy 5 kal 9 unvwy [Mivakag 1] kai
pE 6ooug Eodelouv TrepioadTepa atrd 500$ [Mivakag 2]. To TEAEUTAIO ATTOTUTTWVETAI
Kar otov [livaka 3 a@ou 1o peyaAutepo uplift Tapoucialetar otnv uwnAdTEPN
KaTtnyopia.

N(Treat=0) N(Treat=1) | Mean Mean Uplift
Resp.(Treat=0) | Resp.(Treat=1)

[1,2] 5502 5481 0.1419 0.1885 0.0465

(2,5] 5174 5201 0.1165 0.1523 0.0357

(5,9] 6227 6184 0.0851 0.1389 0.0538

(9,12] 4403 4521 0.0790 0.1225 0.0435

MeraBAntr: Recency (lMivakag 1)
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N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
$0 - $100 7612 7634 0.0849 0.1316 0.0468
$100 4836 4727 0.0910 0.1335 0.0425
$200
$200 4044 4155 0.1264 0.1625 0.0361
$350
$350 2124 2188 0.1502 0.1906 0.0404
$500
$500 1652 1662 0.1096 0.1757 0.0661
$750
$750 622 593 0.1543 0.2091 0.0548
$1,000
$1,000 + 416 428 0.1659 0.2196 0.0538
MeraBAnrn: History_Segment (lMivakag 2)
N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
[30,65.2] 5319 5355 0.0846 0.1296 0.0450
(65.2,158] 5411 5262 0.0839 0.1300 0.0461
(158,326] 5262 5411 0.1203 0.1591 0.0388
(326,3.35¢ | 5314 5359 0.1364 0.1864 0.0500
+03]

MeraBAntn: History (IMivakag 3)
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N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
0 9519 9647 0.0958 0.1698 0.0740
1 11787 11740 0.1145 0.1363 0.0218

ArmroteAéouara yia Tnv KauImavia OXETIKA JE TAa avipikd eumopeuuara (Mivakag 4)

N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
0 9638 9622 0.0998 0.1109 0.0111
1 11668 11765 0.1114 0.1845 0.0731

AmoreAéouara yia Tnv KaQUITAavia OXETIKA JE TA YUVAIKEIQ EUTTOP.

suuara (fivakag 5)

N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
Rural 3139 3181 0.1536 0.1826 0.0291
Suburban 9625 9650 0.0990 0.1479 0.0489
Urban 8542 8556 0.0968 0.1438 0.0469

MeraBAnri: Zip_code (lMivakag 6)
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N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
0 10611 10624 0.1337 0.1739 0.0401
1 10695 10763 0.0788 0.1292 0.0504
ArmroreAéouara yia TNV KQUITavia oxXeTIKA e roug véoug meAareg (lMivakag 7)
N(Treat=0) N(Treat=1) Mean Mean Uplift
Resp.(Treat=0 | Resp.(Treat=1
) )
Multichann | 2606 2579 0.1285 0.1756 0.0471
el
Phone 9327 9454 0.0872 0.1318 0.0446
Web 9373 9354 0.1189 0.1645 0.0457

MeraBAnrn: Channel (Mivakag 8)
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lMapaywuevo ypaenua amoé v R

To TTapatmdvw ypaenua atroTeAEl pIa oUYKPIon TNG €KOTPATEIOG yia 3 TUTTOUG
METATPOTTAG (ETTIOKEWN OTNV I0TOOEAIDQ, TTPAYHATIKA ayopd 1 HETATPOTTH, KABWG Kal
Ta XPriuata 1Tou daTTavwvTal) TTou OXETICoVTal JE TN OTAAN recency (XPOVOG TToU €XEl
TapéNBel amd Tnv TeAeutaia ayopd). lMapduoia Trapadeiypara PITopolv  va
XPNOIYOTTOINBOoUV Kal yIa T UTTOAOITTA TWV XAPOKTNPIOTIKA.

OpiCoupe TOV TOgIVOUNT ME TN XpNnon AoyioTikAG TTaAivopdunong (logistic
regression). Ymrépyxouv AGyol yia Tnv ammé@acn auTh: €ival OXETIKA ypryopn Kail aTTAn
OTO VO €QapuooTel evw emTpéTel TN OlaoTapoupevn  agloAdynon, ouvhowg
OUMTTEPIPEPETAl KAAQ Kal Qivel pia KAAR TTPOCEYYION TNG TIPAYUATIKAG TTIBavOTnNTag
EVOG TTEAATN VO avAKel O€ pia KaTnyopia. Eival eriong duvartd va gpunveuBouyv Ta
atroTeAéouara.
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Control Treatment

Holdout
data set

Model

2xnua 4, lNnyn: Lo, V., The True Lift Model: A Novel Data Mining Approach to Response Modeling in
Database Marketing

Qaotooo, atn BiBAIoypagia oxeTikd pe Ta Uplift yovréAa o1 epeuvnTEC XPNOIUOTTOIOUV
OEVTPa ATTOPACNG TIG TTEPICOOTEPEG POPEG. ZTNV TTPAYUATIKOTNTA, TA TTEPICOOTEPA
atro Ta £yypa@a TPOTTOTTOIOUV TO TPOTTO TTOU dnuIoupyouvTal Ta OEVTPA £TO1 WOTE VA
BeATioTOTTOIEITAI N POVTEAOTTOINGN. TETOIEG TTEPITITWOEIG VIO TO OUVOAO OedOUEVWV
gival n vikntipla cuppetoxr Tou Radcliffe [2008] kal n TTpéTaon TwWV Piotr
Rzepakowski kar Szymon Jaroszewicz [2012].

4.2 AtroteAéopara

Eival n epappoyr evog TETOIOU HOVTEAOU ATTOTEAEOUATIKY); AG TTPOCTTABCOUE VA TO
agloAoyrjooupue atod Tn PepPIG TNG ETTIXEIPNONG.

[Na TNV €KTIKNON TOU JOVTEAOU UTTAPXOUV OPKETEG KOl ATTODEKTEC AVAPOPES ATTO TOV
N. J. Radcliffe [2007, 2011]. ZTnv TrepimTwon pag Ba akoAouBriooupe Tov opIoud
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TWV KAPTTUAWY Qini kal TG PEBOdOU TOUG yia UTTOAOYIOPO Tou KEPDOUG TNG
KAMTTAVIOG.

cumulative response of traditional classifier
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270 TTAPATTAvVW OXNHa:

e H KOKKIVN KOUTTUAN QVTITTPOCWTTEUEl TIG METATPOTIEG OTAV Ol TTEAATEG
emMAEyovTal TuXaia (Xwpic Tagivountn)

e H p1TAe KAPTTUAN QvTITTPOCWTTEUEI TIG YUETATPOTTEG YE TH OEIPA TTOU opidovTal
aTTd TOV TagIlvounTn

H 1repiox KATw atrd TRV PITAE KAUTTUAN Kal TTAVW OTTO TNV KOKKIVN TTPETTEI VA €ival N
MeyaAUTEPN OuvaTh. AuTO onuaivel 0TI 0 TagIVOUNTAG AEITOUPYEI CWOTA yia TOUG
TEAATEG KOl OUMQWVA PE TNV TTBavOTNTA TNG METATPOTIAG: dNAadn yia uia HeYAAn
TTEPIOXN OTOXEUOVTAG €va WIKPO TTOOOOTO TTEAQTWV Ba @épel peydha kEpdn. Av
otoxeuBei 10 100% TWvV TTEAATWYV, TO QAVAPEVOUEVO TTOOOOTO WETATPOTTIAG Eival
TepiTTou 12%, avegdptnta TG ueBddou.

AuTr N aBpPOoIoTIKA KAUTTUAN aTTOKPIONG €ival TEXVIKN, ME TNV évvola OTI agloAoyei pévo
TNV akpifeia Tou Tagivountd. Aev ava@épel TITToTa yia TO0 KEPDOG TNG EKOTPATEIAG,
oUTE yIa TO BEATIOTO TTOCOCTO TWV TTEAATWY TTOU Ba TTPETTEl va OTOXEUBOUV.

ATIO TNV AAAN TTAEUpd, ekTipdTal OTI N akpiBeia Tou TTapadooliakou TagIivounTh Eival
TOUAGXIOTOV OEIOTTPETTAG.
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H mapakdrw kaptTuAn givar n Qini yia Tov Uplift Tagivountd. Zucowpeuel Tov apiBud
TWV UETATPOTTWYV YIA TOUG TTEAATEG TTOU £XOUV OTOXEUBEI, Xwpig va TTepIAaUBAVEl TOUG
TTeAATEG TOU Test yKpouTr.

gini curve of uplift classifier
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2€ auTo To OXNua:

Zavd n KOKKIVN KAUTTUAN avTITTpOoWTTEUEI TOV TUXAIO TagIivounTn
H PTTAE KQUTTUAN QVTITTPOOWTTEUEI TIG JETATPOTTEG PE TN OEIPd TTOU opifovTal
atro Tov uplift Tagivountn

e H palpn KoutUAN QvTITTPOOWTTEUEI TOV 10QVIKO TPOTTO ATTEIKOVIONG TWV
meAaTwV. OAol o1 TTEAATEG TTOU HETATPETTOUV ETTEIDN OTOXEUBNKAV (TTPWTN
YPOUMN apioTepd), £TTEITa oI TTEAATEG TTOU OE PETETPEWaV (cuBgia) Kal TEAOG
OAOI 01 TTEAATEG TTOU WETATPETTOUV OKOPO Kal av Og OoToXeuBouv (deuTepn

Ypappn Segid).

Kal og auTrv TNV TTEPITITWON, 000 PEYAAUTEPN €ival N TTEPIOXN KATW ATTO TNV PTTAE
KAUTTUAN Kal TTAvw aTrd TNV KOKKIVN, T600 TO KAAUTEPO, dIOTI AUTO onuaivel OTI O
TaglvounTAG AEITOUPYEI OWOTA yia TOUG TTEAATEC KAl CUPQWVA HE TNV QUENTIKNA
mOavOeTNTA PETATPOTIAG. 'ETOI, yia pia ueyaAn TTEPIOXH ME OTOXO éva UIKPO TTOCOOTO
TTEAQTWYV Ba ETTIOTPEWEI HEYAAUTEPQ KEPDN.

Av oToxeuBei 10 100% Twv TTEAATWYV, 0 GUVOAIKOG apIiBudS TNG YETATPOTTNG Ba gival
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Kal TTaAI n Baoikn ypauurh tou 12%, n augntik geTaTpoTr €ival yupw o1o 5%. To
15% Twv OTOXEUMEVWY TTEAQTWYV TTPAyUATOTIOIEI ayopd aAAG Trepitou 10% oOTO
Control ykpouTr Ba ayopdoel oUTwWGS rj AAAWG Xwpig oTOxEUOoN.

NMwg ocuykpivovTtal o1 8U0 KANTTUAEG;

Ortav mpooTradriooupe va avaAUooUNE TRV auénTikr TAoN TwV EKOTPATEIWY, O OYKOG
Twv BeQONEVWV €ival Eéva TTPAYMATIKO TTPORANPa OTTou UTTdpXEl OUOKOAIa akOun Kai
NG JIAUOPPWONG ACIOTTIOTWY EKTIMNOCEWY VIO TIG CUVOAIKEG ETTITITWOEIG.

ATTO auTég TIG OUO KAPTTUAEG, Oev UTTAPXEI KavEVAG TPOTTOG YIA VA ATTOQPACICOUME
METAEU TwV TTapadoaoiakwy povTéAwv Kai Tng Uplift povreAotroinong. Puoikd, KaTd Tn
dnuioupyia TNG KAUTTUANG Qini yia Tov TTapadooiakd TagivounTr, Ta atmoTeAéopaTa
gival xeipotepa o€ oxéon ue to Uplift evw digyeipeTal To €EAC EpWTNUA: TO TTPAYUATIKO
OEVAPIO TWV ETTIXEIPNOEWV EKPPAeTal KAAUTEPA aTTO TNV Qini KAUTTUAN; Av KATTOI0G
avnouxei yia 1o uwnAd KOOTOG OTOXEUONG (TT.X. EKTITWON A TTPoCc@OpPd, OTav
arreuBuvovTtal oToug TrEAATEG) 1 yia Ta Sleeping Dogs (TTeAdTEG TTOU €XOUV
MIKPOTEPN TTBaAVOTNTA PETATPOTIAG), TOTE TO Uplift povréAo kai n kaptuAn Qini
oupdTTEPIPEPOVTAI KOAUTEPQ.
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2upTtrepAouara - MeAAOVTIKG BApOTa

Ta Uplift povtéAa gival oxedov mTavTa, ammd BewpnTIKA OKOTTIA, 0 CWOTOG TPOTTOC YId
va Olopoppwlei éva marketing povTéNO, KATI TTOU ATTOOEIKVUETAI KAl OTNV TTPALN
agou  TTapdyouv  KOAUTEpa  atroTeAéopata  OIKAIOAOYWVTAG TNV ETTITTAEOV
TTOAUTTAOKOTNTA TOUG. QOTOO0O, OTTWG AVAPEPAUE KAl OE TTPONYOUMEVN EVOTNTA Eival
arrapaitntn N UTTapén evog £ykupou Control ykpourTr.

EkT16g TG idlag TnG UtTapgng Tou Control yKpoOUuTr, aTTapaitnTo €ival va €XEl KAl TO
avaloyo péyeBog. ‘Evag yevikog kavéovag eival 611 Control yKpouTr TTPETTEN va gival
TOUAGXIOTOV OEKA QPOPEG PEYOAUTEPO yIa Tn PovTeAOTToINoN atrd O,TI yia TV ATTAR
METPNON TNG augNTIKAG TGong. 'Evag delTeEPOG Kavovag gival OTI yia T JOVTEAOTTOINGN
OuadIKWV atroTEAEOUATWY, KABE TTANBUOUOG Ba TpéTTel va €xel TouAdxioTov 500
aropa. Ao TNV AGAAn, o€ TTEPITITWON TTOU O TTEAATNG UTTOKEITAI O€ TTOAAEG EVEPYEIEG
(Srapriuion, TTOAAATTAEG ETTIKOIVWVIEG KATT), O KivOuvog va atmodoBouv ol TTWANCEIG
EOQAAUEVO O€ €VO OUYKEKPIYEVO KOMPMWATI TNG €EPTTOPIKAG dpacTnpidTnTag Eival
MEYAAUTEPOG ATTO O,TI OTAV UTTAPXOUV AIYOTEPEG.

Mia kataoTacon 1rou BAETToupe ouvhBwg o€ TTepIBAAAovTa AIavIKAG TTWANCNG gival OTI
Ol QUECEG EUTTOPIKES KapTTAvieg Marketing @aivetal va éxouv BeTikdTEPN TTIOPOCN O€
TeEAGTEG TTOU ¢odeUouV TTEPIcOOTEPA. OTav autd cupPaivel, Uplift kol TTwWAACEIG
OUOXETICOVTAl Kal WG €K TOUTOU €va cupPatikd povtédo Kal €va povtéAo Uplift gival
mMOAVOTEPO VA KATATAEOUV TOV TTANBUCUO PE TTAPOUOIOUG TPOTTOUG.

Mia GAAN TTEPITTTWON OTNV OoTToia PTTOoPEI KAAAIOTA va TTapaTtrAavnBei n TTapadociakn
MOVTEAGTTOINON €ival OTAV TO TTOCOCTO ATTOKPIONG ATTO TTPONYOUUEVEG EVEPYEIEG Eival
upnAd. Q¢ éva akpaio TTapddelyud, n TTPAYUATOTIOINCON MIOG EVEPYEIQG O €vav
TOKTIKO €BOouadIaio TTEAATN KAl OTN CUVEXEIQ PIa ayopd Tou TNV eTTOUEVN €OouGda
va AapBavetal wg PETATpoTTh €ival JAAAov TTapdAoyo. ATTO Tnv GAAN TTAEupd, pia
OXETIKA AyvwoTn Kal MPIKPR €Talpeia AIOVIKAG TTOU OTOXEUEI O€ ATOPO TTOU Eival
amiBavo va €xouv akouoe€l yia auTAv ) To TTPOIOV TG Ba pTTopouce va gival 1o
oiyoupn OTI Ol ATTAVTACEIS TTAPOUCIACOUV augnTiKA TAoN akOPn Kal Xwpig oudda
EANEYXOU. 2€ TETOIEG TTEPITITWOEIG MAAIOTA, €va Uplift yovtéAo ptropei va TTpoo@épel
eAAXIOTO 1) KAl Kavéva OQEANOG.
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5.1 Ta Uplift povréAa AsiIToupyouv TTPAYHATIKG;

H Uplift povteAotroinon PtTopei va Aeitoupynoel Kai €Xel aTTodEIXBEl e DOKIYES OTNV
ayopd kai TNV 10TPIKN. Ta JovTéAa woTOoOo gival QUOKOASTEPO va avaTrTuxBouv o€
oxéon ME Ta OupBaTtikG PovTéAa, eTTeldf] TTPOPAETTOUV €va aTmoTEAEOUa OeUTEPNG
T4éNG - ouvnBwg TN dlo@opd peTagu OUo mOavoTATwy. AuTé onuaivel 6T TA
OQ@AAPOTA TEIVOUV va gival JEYAAUTEPA ATTO TA CUUPATIKA JOVTEAD KAl JEPIKEG POPES
Ol UTTAPXOUOEG TEXVIKEG OEV TTPOCPEPOUV ThV ATTAPAITATN OKPiBela. AuTO 10XUEl
1I01aiTepa 6Tav 1o Control ykpouTr gival PIKPO.

Qotooo, n 16€a ¢ Uplift povreAotroinong yiveralr 6Ao kai o dnUOPIAAG. ZUPewva
ME TO TTOPAKATW Ypd@nua atd Tnv Gartner TTou dnpoaoielBnke Tov louAio Tou 2015,
TTapaTnPoUuE OTI 0N BewpeiTal KalvoTodia Kal TTPOKEITal va @Tacel aTto "OpoTrédio
NG MNapaywyikotnTag” o€ £va didoTnua 5 €wg 10 TWv.

Figure 1. Hype Cycle for Advanced Analytics and Data Science, 2015
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5.2 H kardotaon ocRpepa

2Upewva pe v Gartner, 10 povTéAO €xel UI0BETNOET aTTO 3% £wg 5% PEXPI ONPEPQ.
ACloTToIEITal KUPIWG OTIC XPNMATOTTIOTWTIKEG UTTNPECIES, TIG TNAETTIKOIVWVIEG Kal TIG
KQUTTavieg dueoou marketing otn Alaviky TTWANGCN. AuTo PTTOPEl va CUPBAiVE! ETTEIDN
yla TN JOVTEAOTTOINON ATTAITEITAI YIO JEYOAUTEPN KAI CUVETTWG TTIO daTtTavnpr opada
OOKIUAG, OedopEVoU OTI TTPETTEI VA dlapopwBouv 1oco 1o Control 6co kai To Test
ykpouTr. Exmiparan 61 xpeialovtal repiocdtepol atrod 100.000 treAdTeS.

Ta Uplift yovtéAa dnuioupyouv BeATiwWON KUpPiwg PE TN PEIWON TOU PEYEBOUS TNG
opadag Tou Ba yivel N ETTAQN KOl OTNV TIEPITITWON TNG OTTWAEING TTEAATWV,
MEIWVOVTAG TOV apIOUO eKEiVWV TTOU XAvovTal AOyw TnG EKOTpaTEiag. KAaTrola TUAPaTa
marketing PTTOPEI va TTIOTEVOUV TTWG N ETTAQPN O€ UIKPOTEPEG OUADEG Eival apvnTIKN.
EkTé6¢ TwWv dAwv, pe éva povrého Uplift ptropei emmiong va atrokaAugBei 1o av
TTPONYOUNEVN OTOXEUOT ATAV KAAR 1] OXI. YTTAPXOUV ava@opES OTI TA JOVTEAQ UTTOPEI
VO XPEIOOTEI VO AVAVEWVOVTAlI OUXVOTEPQA, OAAG ETTITUYXAVOUV UEYAAEG BEATIWOEIG
oTNV atrodoon TNG EKOTPATEING.

‘Evag aképa Aoyog TTou eTmiBpaduvel Tnv uloBETnon Tou eival OTI akOua dev EXEl
aglotroinBei TTARPwWG atd Ta utTTdpxovTa epyaAcia. YTrapxel éva TakéTo otnv R evw
KAl TO UTTOAOITTA €pYAAEIa TTOPOUV va KAAUWOUV TIG AVAYKES TNG JOVTEAOTTOINONG.

5.3 To péAAov

BpiokOpOOTE O€ HIO CUVOPTTOOTIKA ETTOX] a@OU O,TI OuvéBn HE KAPTTAVIEG
NAEKTPOVIKOU TaYXUDPOUEIOU, OTTOU OAO KOl TTEPICOOTEPEG ETAIPEIEG XPNOIUOTTOIOUV
OMAdEG eAéyXOu yia T PETPNON TNG TTPAYMATIKAG AUuENTIKAG Tdong, Ba cuvexioTei
avaugipoAa otnv online diaguion.

Oa apyiooupe va BAETTOUPE CUCTNUATIKA OPAdES EAEyXOU OTIG dla@nuiocels. MNa kGBe
aAAnAetridpaon oTo Tagidl Tou TTEAATN, 0 £EUTTOPOG Ba gival o€ BEon va eKTINACEI TV
TPAYMATIKA €TTidpacn TnNG KABe dlapruiong, dnAadr Tn dla@opd YETALU TNG ouadag
TTOU &KTEBNKE OTN dIAQAUION Kal TNV OhAda TTou dev ekTEBNKE () eKTEBNKE o€
dlapnuion evog avraywvioTrh). Auto gival TTOAU onuavTiKO, KaBwe Ba TTapéxel pia
Arroyn OXETIKA ME TIG ouvétreleg. EmmmAéov eival pia akpiBAG Kal €TTIOTNUOVIKN
MEBODOG, o€ avtiBeon pe pIa AKPWG UTTOKEIPEVIKY PMEBOdOAOyia TTOU XPNOIYOTTIOIE
auBaipETa OPICUEVES TTAPAUETPOUG.

H pétpnon tou Uplift Ba atroteAéoel kpioipwo Ttrapdyovra. Oa avaykAdoel Toug
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TTapOXoUG dlaPnuicewyv va aANdEouv Tn vooTpoTria Toug atrd To va gival oTo Tagiol
TOU TTEAGTN, OTO va dlagopoTroifoouy To Tagidl auTd. Eival aiyoupo 611 Ba kdvouv TIg
OIAPNUICEIC TTIO OXETIKEG EVW Ba TTAPEXOUV TTI0O OTOXEUMEVO TTEPIEXOUEVO.
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MapdpTnua

O 1Tapadooiakog TagIVOUNTAG TTPOCTIABE va EKTIUAOEI TNV TTIBAVOTATA JETATPOTTAG (Y
WS atmmékpIion) XPNOIKMOTTOIWVTAG T XOPAKTNPEIOTIKG TOu TUTTOU. Na OAoug Toug
TEAATEG TTOU  €XOUV  TTPAYUATOTTIOINCEI  PETATPOTTH, aveEdpTnTa ATTO TO QV
oToxeubnkav r Oxi, 6a mpémel y == 1. AuTod €ival éva apkeTd KOAO onudadia yia Tnv
QVATITUEN TOU POVTEAOU.

AvTIBéTWwG, o TagivounTAg Uplift Ba TTpooTTabroel va ekTINACEI TNV OpIaKK TTIBavoTnTa
METATPOTIAG, XPNOIMOTTOIWVTAG TO Z w¢ atrdvrnon. To z Traipvel Tnv T 1 yia Toug
TTEAATEG TTOU OTOXEUONKAV KOl £XOUV PETATPEWEI, KABWG ETTIONG KAl YIO TOUG TTEAATEG
TToU O€ oTOXEUONKAV, Gpa O PETETPEWAV.

‘Evag TUTTOG Pe aAAnAemdpdoelg gival OGN TTOAU KOAUTEPOG yIa TNV EQAPPOYHA ToU
MOVTEAOU Kal XPNOIYOTIOINONKE yIa TV agloAdynon.

url =
"http://www.minethatdata.com/Kevin Hillstrom MineThatData E-M
ailAnalytics DataMiningChallenge 2008.03.20.csv"

hc = read.csv(file=url)

hcStreat <- ifelse(as.character (hcSsegment) != "No E-Mail",
TRUE, FALSE)

hc$mens <- as.factor (hc$mens)

hcSwomens <- as.factor (hcSwomens)

hcSnewbie <- as.factor (hcSnewbie)

require (uplift)
?rvtu

hc rvtu €=
rvtu(visit~recency+thistory segment+historyt+mens+womens+zip co
detnewbie+channel+trt (as.numeric (treat)),
data=hc[hcS$Ssegment != "Mens E-Mail",],
method="none")

names (hc_rvtu)
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explore (y~recencythistory segmentt+history+mens+womens+zip cod
e+newbie+channel+trt (ct),

data=hc_rvtu)
# targeted
count (hc_rvtulhc rvtuSct == 1,], "y")$freq / sum(hc rvtuSct
== 1)
# control
count (hc_rvtulhc rvtu$ct == 0,1, "y")S$freq / sum(hc rvtu$Sct
== 0)

par (mfrow=c (2, 3))
boxplot (recency~visit, data=hcl[hcS$Streat, ],
ylab="recency", xlab="visit")
boxplot (recency~conversion, data=hcl[hcS$treat, ],
ylab="recency", xlab="conversion")
boxplot (split (hcSrecency[hcSspend != 0 & hcStreat],
cut (hc$spend[hcSspend != 0 & hc$treat], 3)),
ylab="recency", xlab="spend for converted")
mtext ("recency target", side=3, line=-3, outer=TRUE, cex=2,
font=2)
boxplot (recency~visit, data=hc[! hcS$treat,],
ylab="recency", xlab="visit")
boxplot (recency~conversion, data=hc[hcStreat, ],
ylab="recency", xlab="conversion")
boxplot (split (hcSrecency[hcSspend != 0 & ! hcStreat],
cut (hc$spend[hcSspend !'= 0 & ! hc$Streat], 3)),
ylab="recency", xlab="spend for converted")
mtext ("recency control", side=3, l1line=-39, outer=TRUE, cex=2,
font=2)

pairs (~recencythistory segment+history,
data=hc_rvtu, col=hc rvtuSy+1l)

logit.formula.interactions <-
as.formula (paste ("~history segment*mens+history segment*women
S",

"history segment*newbie",

"zip code*mens+zip code*womens+zip code*newbie",
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"channel*mens+channel *womens+channel *newbie",

"channel*history segment",
sepz"+") )

require (glmnet)

logit.x.interactions <-
model.matrix (logit.formula.interactions, data=hc all rvtu)
logit.z <- hc all rvtu$z

logit.y <- hc_all rvtuSy

# traditional classifier, y as response
logit.cv.lasso.y.interactions <-
cv.glmnet (logit.x.interactions, logit.y, alpha=1,
family="binomial")

plot (logit.cv.lasso.y.interactions)

# uplift classifier, z as response
logit.cv.lasso.z.interactions <-
cv.glmnet (logit.x.interactions, logit.z, alpha=1,
family="binomial")

plot (logit.cv.lasso.z.interactions)

coef (logit.cv.lasso.z.interactions) [which (coef (logit.cv.lasso

.z.interactions) != 0),]
coef (logit.cv.lasso.z.interactions,

s=logit.cv.lasso.z.interactionsSlambda.min) [which (coef (logit.
cv.lasso.z.interactions,

s=logit.cv.lasso.z.interactions$lambda.min) != 0), ]
require (ROCR)
preds.y.interactions.lse <-

predict (logit.cv.lasso.y.interactions, logit.x.interactions,

s=logit.cv.lasso.y.interactions$Slambda.lse, type="response")

pred.y <- prediction(preds.y.interactions.lse, hc rvtuSy)

auc.y <- performance (pred.y, "auc")

47



as.numeric (auc.y@y.values)

preds.z.interactions.lse <-
predict (logit.cv.lasso.z.interactions, logit.x.interactions,

s=logit.cv.lasso.z.interactionsSlambda.lse, type="response")
pred.z <- prediction(preds.z.interactions.lse, hc rvtu$z)
auc.z <- performance (pred.z, "auc")

as.numeric (auc.z@y.values)

gini from data(preds.z.interactions.lse,
hc rvtu,
plotit=TRUE,

X axils ratio=TRUE)

# 1. compare cumulative responses just taking into account
classifications (not much sense for the uplift)
par (mfrow=c(2,1))
cumulative response (preds.y.interactions.lse,
hc all rvtu,
"y",
X axis ratio=TRUE)

cumulative response (preds.z.interactions.lse,
hc all rvtu,
plotit=TRUE,
X _axis ratio=TRUE)

# 2. compare cumulative penalized as in gini (of course
traditional classifier is worse)
par (mfrow=c(2,1))
cum penalized curve (preds.y.interactions.lse,
hc all rvtu,

"

"y 0
"Z",

X _axis ratio=TRUE)

cum penalized curve (preds.z.interactions.lse,

hc all rvtu,

w w
Yo
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"Ct" ,

X _axis ratio=TRUE)
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